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GL·~BAL 
PROPERTY ALLIANCE 

1401 Dove St, Suite 610 

Newport Beach, CA 92660 

PH: (949)757-0949 

April9, 2014 

Dear Michael, 

We are extremely pleased to extend an offer of employment to you with Global Property Alliance. The 

following details will summarize the offer of employment to join our team. 

You are being offered the role of Director of Business Development. The primary focus of this position is 

to assist in building and growing the current sales operation. It is our firm belief that you possess the 

skill set and work ethic required to hire, train, and motivate our team during the high growth phase that 

our company has entered. This position reports directly to me, as Chief Operating Officer. 

The compensation for this position will be a guaranteed salary of $150,000 during the first year. In 

addition to the guaranteed compensation, there will be performance based bonus structure based on 

targets we establish during your first month of employment. 

Assuming you are in agreement with the terms of this offer, please sign below and return a copy to our 

office either in person, or via email to Rod@gpadevelopers.com. If you have any questions, please feel 

free to reach out to me directly. 

Sincerely, 

Rod Kazazi 

~CKNOWLEDGEMENT u ~ 
S1gn: V\A, C .. 

= 
Date:_Y-'--~--Io_A:,-+\1 _\ '-( ____ _ 

Michael Santos 

·--····-----------
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Dear Team: 

I'm grateful to have had an opportunity to meet with Rod, Luke, Brandi, and Brandon. 
When I return, I look forward to spending time with Jim so that I can learn more about his 
vision of building a world-class sales organization. Your team has worked effectively at 
putting together an amazing product. I look forward to adding value to each of your roles­
in a supportive capacity-as we advance into the next phase of hyperbolic sales growth. 

As I told each of you, I'm eager to contribute. Although I won't be able to fully join the team 
until May 28 (I've got a series of previously arranged obligations), I'm thinking about the 
exciting times ahead. You'll find that I'm eager to earn your trust and confidence as we 
work together to build an extraordinary culture and team. My unique background has 
given me experience that will prove useful as we work to inspire others to reach their 
highest potential. Together, we can sow seeds that will lead to a culture of excellence, with 
everyone striving for peak performance. 

I look forward to learning more from Jim, yet I sensed challenges ahead after listening 
closely to Rod, Luke, Brandi, and Andris. Everyone has a unified vision in that we want to 
sell more lots each month. Initially, I expect to work alongside Rod to create an 
organizational chart that will help to define roles for everyone. I'm certain that our work 
will result in bringing clarity to a few overarching goals. But it would seem that at this stage 
of the growth cycle, primarily we want to sell more lots each month. 

I don't have hard numbers in front of me, but based on what I understood, it would seem 
that we could reverse engineer our way to the goals we set. Clearly, each of you has some 
solid data that we could draw upon to figure out the secret sauce for converting more leads 
into more tours and sales. Although I don't know the precise number of lots you want to 
sell each month, to get to $20 million in monthly sales, with an average price point of 
$300,000, it appears that we need to sell between 65 and 70 lots each month. 

Correct me if I'm wrong, but based on what I heard from Andris, Rod, Brandi, and Luke, 
we've faced some challenges at reaching these numbers. Still, the sales you're bringing in 
today are quite impressive. It's not easy to build a best-in-class sales force. People who 
apply for positions argue that they want to succeed, but few of the applicants have the 
discipline to prepare for success on a monumental level. I'd like to help Jim find people who 
have a demonstrated commitment of wanting "to prepare for success." I'm confident that I 
can help Jim build a stronger pool of applicants. We could draw upon lessons from sports 
like baseball. 

To build professional baseball teams, owners make huge investments in building a farm 
system. Through their farm system, the teams develop their roster of players. When a spot 
opens in the major leagues, managers can draw from candidates who've proven themselves 
in the minor leagues. I'd like to help Jim by building a farm system of qualified sales 
candidates. 
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Considering all that we offer, we could draw applicants from across the United States. After 
all, there aren't many places that can compete with what we offer. The unprecedented 
beauty of Orange County is a start. Further, if we show individuals how they can live their 
best life now, we'll have more people applying than we have positions to fill. We encourage 
people by selling the vision: Team members become part of a culture that rewards 
excellence with six-figure compensation levels. If we succeed in creating a plan that 
delivers this vision, I'm convinced that our team will have more than a sufficient number of 
qualified applicants vying for a valuable seat at the table. 

I don't have any doubt that everyone understands the enormous value of each seat at that 
table. You've proven the value. After all, your national advertising campaign generates 
thousands of leads each month. Those leads cost millions of dollars per year. Yet sales 
professionals with outstanding communication skills who prove worthy of having a seat at 
the table can generate monthly incomes north of $30,000. Such compensation levels, along 
with all of the ancillary benefits that come from being a member of a great culture, would 
result in massive numbers of people wanting to work on the team we're building. 

Clearly, each of you has intimate knowledge of Sanctuary Belize. Although I look forward to 
learning everything possible about the amazing product you've created, my area of 
expertise is elsewhere. For the past 26 years I've had to develop a skill set that would allow 
me to sustain high levels of discipline and energy while traversing the adversity of 
imprisonment. Since my release, I've packaged that program into a product that I call the 
Straight-A Guide. 

As I suggested to Rod and Andris, I'd like to modify the Straight-A Guide in ways that would 
serve each of you well. We could develop a customized training program that helps us build 
a culture of excellence. If we build a team with everyone moving in the same direction, 
clearly focused on a unified goal, we will crush expectations of selling 65 lots each month. 
Briefly, I'd like to explain the Straight-A Guide. 

The Straight-A Guide may not impress any of you as being particularly profound. After all, 
each of you is a natural leader. You've participated in the building of a billion dollar 
enterprise, presiding over millions of dollars in revenues. That's clear. But when trying to 
find capable bodies who can make the cut as competent sales professionals, you've found 
that many others lack your same vision. They don't know how to commit. They don't know 
how to continue the pursuit of excellence. Consequently, the turnover rate is high. Sales can 
stagnate with high turnover. 

I'm convinced the Straight-A Guide can help individuals stay the course. It inspired me to 
keep pushing harder while the days turned into weeks, the weeks turned into months, and 
the months turned into decades. I knew how I wanted to emerge from the prison 
experience and that vision sustained me. Visualize. Plan. Execute. The Straight-A Guide is 
really quite simple when distilled down to its essence. Since I've lived in accordance with 
that plan for the past 26 years, and I continue living by it today, I'm convinced that I can 
help others appreciate the value of its message. 
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performance, and we're always recruiting. Our star sales consultants earn 
$60,000 in monthly commissions within their first six months! Do you have 
what it takes to join us? If so, apply to become a member of the Straight-A 
Guide Team! 

If you're motivated, driven to earn and contribute, then we invite you to 
audition. Join our team of international real estate consultants. Those who 
make the cut can earn well into the six figures their first year. Our A-players 
will earn in the mid-seven to low-eight figures over the course of the next 
five years. And we're completely merit based. We don't care whether you've 
earned your degree from Stanford or you've earned your degree from the 
school of hard knocks. If you've got what it takes to thrive, then join us! We're 
building a culture. And we reward those who pursue excellence in every area 
oftheir life. On the other hand, if you're after mediocrity, then Global 
Property Alliance isn't the place for you. 

Our leadership continues to make massive investments to assemble a team of 
winners. The qualified professionals who succeed in joining our team will 
participate in our vision. They'll follow our plan. Together we'll execute a 
strategy of selling more than $1,000,000,000 worth of premier real estate in 
our international development by 2018. Our team of high-energy 
professionals work from our world-class offices in Irvine, California, minutes 
away from beautiful Newport Beach. 

If you're determined to live your best life now, to work daily toward 
becoming the best in the world at what you do, then take your shot. Strive to 
become part of our Straight-A Guide Team of Sales Professionals! Those who 
succeed will crush their most wildly optimistic income projections. And 
anyone who has the desire, the hunger to grow and contribute, can join our 
culture of excellence. Live with passion! Those who succeed will be well 
compensated for their contributions. And you can take that promise to the 
bank! 

The documents and videos that follow introduce you to our Straight-A Guide. 
Through these simple exercises you'll learn about my background and we'll 
learn about yours. The testament I provide will prove that anyone who has 
the will to prepare can succeed at Global Property Alliance. Test yourself. We 
shall see whether you've got what it takes to become a top earner by joining 
our team. 

I've made an audio recording of that presentation. The audio lasts about 2.5 minutes. Once 
we got it right, I'd like to film it in your studio, along with additional lesson plans. Then we 
could post the messages online so that anyone could apply to join us. 

Well, I just wanted to share these thoughts with each of you. Also, I wanted you to know 
that I'm incredibly enthusiastic about this opportunity to add value to the enterprise and to 
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your team. I am more enthusiastic about joining your organization than I was about being 
released after longer than a quarter century in prison. I feel as if the past 26 years have 
been preparing me for this role, and I'm determined to earn your trust as a team member. 

Please do not hesitate to call upon me if I can be of any assistance. Although my wife and I 
cannot relocate until May 28, I do have some windows of time available that I could fly 
down to Newport Beach if it would be helpful. For example, if you agree in principle about 
writing a training program based on the Straight-A Guide, I could begin that work now. 
Then I could fly down to film the program in your studio. I could work with your 
technology partner to understand his capabilities at creating editable PDFs. Once I filmed 
the content, he could work to build a polished product and we could be ready to release 
before the new location opens. 

My schedule of availability follows: 

Available for travel: 

• Thursday, April17 (after 8:00pm) through Wednesday, April22 (could leave Long 
Beach at 7:00am) 

• Thursday, May 8 (after 8:00pm) through Tuesday, May 13. 
• I intend to be living in Orange County by Wednesday, May 28. 

I look forward to adding value and earning your trust. 

Sincerely, 
Michael 
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The Straight-A Guide: 
The Straight-A Guide begins with an emphasis on introspection. We must devote the time 
to develop a clear understanding of the values that define us. In my case, I have a number of 
value categories by which I profess to live. Within each of those value categories, I set 
clearly defined goals. I announce those goals. They have clearly defined beginnings and 
ends, including timelines. I am transparent, announcing my goals to the world and then 
encouraging others to judge me accordingly. I urge everyone to measure whether I keep 
harmony with all that I say, with all that I think, and with all that I do. 

Once we define our values and goals, we advance into the Straight-A Guide. It follows: 

Attitude: The Straight-A Guide begins with attitude. We measure the right attitude with a 
100 percent commitment to success, as we define success. We define our success through 
the values and goals by which we profess to live. 

Aspiration: It isn't sufficient to say we want "to succeed." The Straight-A Guide urges us to 
go further. We must articulate what that success means with clearly defined aspirations. 
We can do this in every area of our life, including our fitness, our relationships, our careers, 
and the role we want to play in our community. 

Action: Once we make a 100 percent commitment to success, and we clearly define our 
aspirations, we must take the next step. Action! Without incremental action steps, we aren't 
anything more than happy talk. 

Accountability: To reach high levels of success, we must be rigorous in our commitment to 
accountability. By setting clearly defined goals with clear timelines, we always know 
whether we're on track. 

Awareness: When we live in accordance with this disciplined, deliberate plan, we become 
aware of opportunities that we can seize. Simultaneously, others in the marketplace 
become aware of us. They develop vested interests in helping us succeed along the way. 

Achievement: As we advance along this path, we must learn to celebrate every 
achievement along the way. 

Appreciation: Finally, we strengthen ourselves when we show our gratitude by becoming 
one with our community. This recipe for success, I'm convinced, helps to build a 
sustainable culture of excellence. 

Using the Straight-A Guide as a tool to build a stronger sales team: 
Again, the Straight-A Guide begins with the premise that we must visualize success, set a 
plan, and then execute the plan to deliver success. Here is my plan. I want to provide Jim 
with a huge pool of applicants to fill the valuable seats at the table. In time, I'd like him to 
have more applicants than he has seats. That way, applicants could compete to 
demonstrate their worthiness of being members of the team. My plan to deliver follows: 
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Write a new Straight-A Guide: The first step would be for me to write a lesson plan for 
each component of the Straight-A Guide. Each lesson plan would be short, perhaps a single 
page of written content. I'd also like to capture my presentation of the content on video in 
your studio. We could convert the lesson into a format that would allow candidates to 
watch and read on their portable device: iPad or smart phone or laptop. Each lesson would 
conclude with a simple, open-ended question. Participants would type their response to the 
question. Perhaps we could create an algorithm that measured a candidate's potency for 
excellence, or whether the candidate would be a good fit for the high-energy, high­
performance culture we're striving to create. 

Identifying possible candidates: Experience convinces me that I should focus on finding 
people who have a demonstrated history of living goal-oriented lives. Accordingly, I'd like 
to recruit from university campuses, concentrating my search on athletes, people with 
military backgrounds, and possibly religious groups who are relentless communicators, 
like people from the Mormon faith. I'd also like to find candidates who participate in 
communication-development programs, like Toastmasters. And of course, I'd always be 
looking for people who have experience with network marketing, multilevel marketing, or 
other types of sales. 

Making the pitch: Once I've identified target markets, I'd coordinate speaking events. In 
those events, I would spend 20 to 30 minutes talking about the amazing opportunity to join 
our team. We're looking for "A" players, the best talent we can find. For those who 
expressed an interest, I'd urge them to audition. They could audition by working through 
the simple Straight-A Guide app on their device. We also could create a YouTube channel 
where people could apply from all over the country to become a part of our high 
performance sales machine. 

Benefit: 
This process would provide us with some insight into applicants we invited to come for a 
formal interview. It would be a screening process, so to speak. We could filter out the best 
possible candidates, but we'd always be looking to fill our funnel, or to build a farm system 
with qualified applicants. 

This approach would only be a first step, of course. Once we brought people on board, I'm 
convinced that we would do well to continue investing in sales training. I'd like to work 
with each of you in helping to create those training applications. 

As a sample, I've drafted out a simple page of content that would introduce applicants to 
our program. I'd like to film it in your studio. It isn't perfect, and I'd love your input in how 
we could make it stronger. My purpose in drafting the opening was to share my vision with 
you. Please let me know your thoughts: 

Draft Introduction: 
My name is Michael Santos and I'm excited to introduce you to Global 
Property Alliance. We're a team that appreciates and rewards exceptional 
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From: Michael Santos <michael@buyinternational.com> 
Sent: Tuesday, May 29, 2018 3:56 PM 
To: Andris pukke <ekkup@msn.com> 
Cc: Rod Kazazi <rod@gpadevelopers.com> 
Subject: Option Contract 

I've drafted an Option Contract f()r you to review. This Option Contract covers 25 lots, 560-584, in Laguna 
Palms. Basically, it shows that Alternative Investment Properties has the right to purch~tse each of those loL-; lor 
$1 OOk, and that Eco Futures will finance the purchase price at 3% interest rates, over 20-year terms. 

Alternative Investment Properties has the right to assign each contract to an Assignee. 

Please review and let me know if you're okay, or make changes as necessary. Once it's right, Frank and I will sign 
the document. I'll use the document to confirm that I control lots in Laguna Palms ;md to show that I have the 
right to sell them. We should have this document on file for when I start doing the webinars and live evenL'>. 

Thanks, 
Michael 

1 
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Real Estate Option Contract 

1. PARTIES to the AGREEMENT: 
The SELLER and the BUYER (named below) hereby enter into this Option Contract 
agreement (the "Agreement) for Sale and Purchase of real estate at The Reserve in the 
Stann Creek District of Southern Belize. 

SELLER BUYER 

ECO-Futures Developers Alternative Investment Properties 
cjo Frank Connelly, Director c/o Michael Santos, President 
3333 Michelson Drive 3333 Michelson Drive 
Suite 500 Suite 500 
Irvine, CA 92612 Irvine, CA 92612 

2. CONSIDERATION TO BIND THE AGREEMENT: 

The SELLER, in consideration of the BUYER making an equity investment in excess of $1 
million into the Rancho del Mar, Costa Rica development, gives to the BUYER the 
exclusive option (the Option) to purchase the properties described below (the 
"Properties"). 

3. LOCATION OF THE PROPERTIES: 
This Option agreement includes 25 Lots, numbers 560 through 584, located in the 
Laguna Palms section of The Reserve development in the Stann Creek District of 
Southern Belize, which is part of the Sittee River Wildlife Reserve (the "Lot" or "Lots"). 

4. TERMS of PURCHASE: 

• The BUYER has the exclusive right to purchase 25 Lots, including numbers 560 
through 584, located in the Laguna Palms section of The Reserve development. 

• The BUYER agrees to pay $100,000 for each Lot, or a total price of $2,500,000 for the 
aforementioned 25 Lots, numbers 560 through 584. 

• The SELLER agrees to finance 100% of the purchase price of each Lot, including Lot 
numbers 560 through 584 at an annual interest rate of 3%. 

• The BUYER agrees to comply with the law and pay the Belizean government's 12.5% 
General Sales Tax on each Lot purchased. 

• The BUYER agrees to pay the $100 monthly fee tp the Property Owner's Association 
(POA) for each Lot purchased, to maintain the beauty and integrity of the Laguna 
Palms and The Reserve development. 

5. FINANCING: 
The SELLER agrees to finance the debt on each of those lots at a 3% interest rate, over a 
period of 20 years, or 240 months. 
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6. ASSIGNABILITY: 

• The SELLER will allow the BUYER to assign the right to purchase any or all of the Lots, 
including numbers 560 through 584, to a third party (the ASSIGNEE). 

• If the BUYER assigns the right to purchase a Lot to an ASSIGNEE, the ASSIGNEE will 
enter into a new purchase contract with the SELLER. 

• Once the ASSIGNEE enters into a new purchase contract with the SELLER, the 
ASIGNEE will deal and interact directly with the SELLER or the SELLER's agent. 

• The ASSIGNEE will make all payments directly to the SELLER, Eco-Futures. 

• Upon executing a purchase contract with the SELLER, the ASSIGNEE will assume all 
rights, privileges, and responsibilities of real estate ownership. 

• The ASSIGNEE's contractual right will be exclusively with the SELLER. 

7. TIME FRAME EXPIRATION: 
The SELLER agrees that the BUYER will have three years to exercise this option 
agreement, which will expire on June 1, 2021. 

The seven points above constitute the entire written agreement between the SELLER and the 
BUYER. This Agreement is intended to be a legally binding contract. 

SELLER BUYER 

ECO-Futures Developers Alternative Investment Properties 
c/o Frank Connelly, Director c/o Michael Santos, President 
3333 Michelson Drive 3333 Michelson Drive 
Suite 500 Suite 500 
Irvine, CA 92612 Irvine, CA 92612 

Signature: Signature: 

Date Date 
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From: Rod Kazazi 
Sent: Thursday, February 02, 2017 5:43PM 
To: 'Andris P (ekkup@msn.com)' <ekkup@msn.com> 
Subject: Termination Notice List AP 02 0117.xlsx 

I added a column for you to put in a rating of 1, 2, or 3 based on the following: 

1 Strongly try to save deal 
2 Neutral 
3 Take the lot back and run 

The list is currently sorted by what percent of the purchase price they still owe. It doesn't take into account the date 
they purchased and how much we could sell the lot for now, but you can assume the ones with higher principal balances 
are more recent. Let me know if you want anything else added to this. 

1 
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From: Andris pukke <ekkup@msn.com> 
Sent: Friday, August 17, 2018 10:46 AM 
To: Abe Abeliouny <abe@buyinternational.com> 
Cc: Rod Kazazi Eco-Futures <rod@eco-futures.com> 
Subject: Re: Management Report 

Rod, did anybody try to renegotiate his deal and turn it into a financed deal? Just curious what happened with him. 

Sent from my iPhone 

On Aug 17, 2018, at 1:41PM, Abe Abeliouny <Qbe__@p1J'i.LI!!~rna!Lonal.com> wrote: 

Hi Andi, 

For the $45,125 from Client 
until 08/31. 

>, $33K will hit our account today and the remaining blance is moved 

The $195,870 is breakdown as per below: 

•!• Client 
•!• Client 

was terminated as he is not able to come up with the down payment of $159,370 
has requested to postpone the payment date until 08/31 for $36,500 

Regards, 
Abe 

From: Andris pukke <ekkup@msn.com> 
Sent: Friday, August 17, 2018 10:08 AM 
To: Abe Abeliouny <abe@buyinternational.com> 
Cc: Rod Kazazi Eco-Futures <rod@eco-futures.com> 
Subject: Re: Management Report 

Did we receive the $45k from yesterday? Also, any news on the $195K from the day before. I know it 
was a "low" likelihood but it disappeared from the list and I don't see any notes as to the status of 
it. Thanks!! 

Sent from my iPhone 

On Aug 17, 2018, at 12:57 PM, Abe Abeliouny <t;J_~!;>_uyinj_~IJlatiQnal_,cor1}> wrote: 

Good Morning, 

1 
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-----Original Message-----
From: Andris pukke <ekkup@msn.com> 
Sent: Tuesday, September 04, 2018 1:18PM 
To: Jesse Jaime <jesse@eco-futures.com> 
Cc: Rod Kazazi Eco-Futures <rod@eco-futures.com>; Abe Abeliouny <abe@buyinternational.com>; Kathleen Whitlow 
<kathleen@eco-futures.com> 
Subject: Re: Management Report 9-4-2018 

Thanks. Please include October's scheduled down payments on the report. As I mentioned, I always want to see the 
current month as well as the following month. 

Sent from my iPhone 

> On Sep 4, 2018, at 11:05 PM, Jesse Jaime <jesse@eco-futures.com> wrote: 
> 
>Hello all, 
> 
>Please find attached todays current reporting. 
> 
>Regards, 
> 
> 
>JESSE A. JAIME 
> 
>Contract Administrator 
> 
> Eco-Futures 
> 
> <Cash Flow Forecast 09-04-2018.xls> 
><Management Report 09-04-2018.pdf> 

1 
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From: Andris <ekkup@msn.com> 
Sent: Saturday, January 17, 2015 4:52PM 
To: Luke Chadwick <luke.chadwick@kanantikbelize.com> 
Cc: External Chad Harting <belizechad@gmail.com>; Rod Kazazi <rod@gpadevelopers.com> 
Subject: Re: Mark 

Shoot for the 10 and see what happens. Just tell him that 9 months is a long ways away and that the whole phase will be 
sold out before then. 

Sent from my iPhone 

On Jan 17, 2015, at 4:48PM, Luke Chadwick <luke.chadwick@kanantikbelize.com> wrote: 

I'd say $10K. September is 9 months away. 

Thoughts? 

Sent from my iPhone 

On Jan 17, 2015, at 4:43PM, Chad Harting <belizechad@gmail.com> wrote: 

No, strict orders from Gail so looks like I'm going to have to respect that. I'll try 
again before going the 5k res route tho 

On Saturday, January 17, 2015, Andris <ekkup@msn.com> wrote: 

Green light but with another $5k as you suggested. He won't sign a contract with a 
back out clause for Aug? 

Sent from my iPhone 

On Jan 17, 2015, at 4:24PM, Chad Harting <belizechad@gmail.com> wrote: 

Mark can't/won't sign anything without his wife, Gail. Gail had to 
cancel at the last minute do to work. He wants to hold on to his lot but 
can't get back with Gail until September. I told him we might be able 
to hold it for him with an extra 5k but we can't hold the price. He says 
he'd pay cash in September when Gail approves. He's digging 
everything. Green light or hit the bricks? 

1 
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Chad Harting 
Tour Director 
Sanctuary/Kanantik Belize 

chad@sanctuarybelize.com 
or 
belizechad@gmail.com 

I 00 All Pines Road 
Stann Creek. Belize 

Chad Harting 
Tour Director 
Sanctuary Belize 
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From: Andris <ekkup@msn.com> 
Sent: Monday, April 28, 2014 7:50 PM 
To: Clara Navarrete <clarainbelize@gmail.com> 
Cc: Cristie De Los Reyes <cristie@sanctuarybelize.com>; Luke Chadwick <luke@sanctuarybelize.com>; Rod Kazazi 
<rod@gpadevelopers.com>; Brandi Greenfield <brandi@sanctuarybelize.com>; Johnny Usher 
<johnusher758@gmail.com>; Sandi Kuhns <sandi@sanctuarybelize.com>; Jeff Moseley <jeff@sanctuarybelize.com>; 
sbelize@me.com; Chad Harting <chad@sanctuarybelize.com>; Mark Rademaker <mark@sanctuarybelize.com>; Mario 
Navarrete <mario@sanctuarybelize.com>; Frank Costanzo-Connelly <frank@sanctuarybelize.com> 
Subject: Re: Tour_Status_Update: April25-29 

Thanks. Does have a 7 day rescission? The notes contradict the spreadsheet. Also, if his funds aren't due until 
Dec, we definitely need at least $10k as a down payment. Anything past 30 days requires a minimum of $10k. Thanks!! 

Sent from my iPhone 

On Apr 28, 2014, at 7:38 PM, "Clara Navarrete" <clarainbelize@gmail.com> wrote: 

<Tour_Status_Update_Template copy 2.xlsx> 

CLARA NAVARRETE 
Tour Coordinator 
Sanctuary Belize 
An £co-Futures Development 

www.sanctuarybelize.com 

Belize Mobile: (SOl) 660-4622 
clara@sanctuarybelize.com 
clarainbelize@gmail.com 

Sent from my iPad 
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From: Andris P <ekkup@msn.com> 
Sent: Friday, September 13, 2013 8:48 AM 
To: Luke Chadwick <lchadwicklOl@gmail.com> 
Cc: Rod Kazazi <Rod@gpadevelopers.com> 
Subject: RE: Wire status 

I think she's aware of this but frankly, I don't care. If she starts creating a problem, have someone drag her the 
fuck out of there. I've had it with this bitch!! 

CC: rod@gpadevelopers.com 

From: lchadwick101@gmail.com 
Subject: Re: Wire status 
Date: Fri, 13 Sep 2013 08:39:11-0700 
To: ekkup@msn.com 

Has she been made aware if this? 

I just worry that she could become a problem on the tour (Sat lunch) if she isn't set straight. 

Rod- have you communicated this to her? 

Thanks! 

Luke. 

Check out what my passion in life is: 
http://www.sanctuarybelize.com 
http://www. kanantik.com 

Sent from my iPhone (please excuse any typos). 

On Sep 13, 2013, at 8:33AM, Andris P <ekkup@msn.com> wrote: 

We funded a construction loan, lot a personal loan to Amy. Until the issue with her builder 
(EBT} is resolved and it's determined who owes what to whom, we're not advancing any funds 

on the construction loan. 
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Thanks! 

Subject: Fwd: Wire status 
From: lchadwick101@gmail.com 
Date: Fri, 13 Sep 2013 06:44:27 -0700 
To: rod@gpadevelopers.com; ekkup@msn.com 

Guys, 

What are we doing with Amy? 

Thanks! 

Luke. 

Check out what my passion in life is: 
http://www.sanctuarybelize.com 
http://www.kanantik.com 

Sent from my iPhone (please excuse any typos). 

Begin forwarded message: 

From: "Amyl n> 
Date: September 13, 2013, 6:33:46 AM PDT 
To: "'Amy I >, 

<rod@gpadevelopers.com>, <rodkazazi@gmail.com> 
Cc: "'Luke Chadwick"' <luke@sanctuarybelize.com>, <lchadwicklOl@gmail.com> 
Subject: RE: Wire status 

Rod, 

I'm still waiting for the professional courtesy of a reply from you. It has been 
over a month since I requested the loan advance and two weeks since you have 
corresponded with me. In looking at past timeframes to pay draw requests, this 
request has exceeded the average time by 50%. Why is this transaction so 
different? I certainly do hope that my dispute with EBT /Kathman has nothing to 
do with this because as the Lender, your concern is strictly with the completion 
of the house. 

Certainly with the amount of time lapsed, there shouldn't be any reason to 
withhold payment at this point. And, when it comes to your budget this loan is a 
line item that should have been a factor all along. 

Finally, I have subs waiting to be paid and need to finish items that are critical 
now that the house is on the market. 
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Cc: 'Luke Chadwick'; 'lchadwicklOl@gmail.com' 
Subject: RE: Wire status 
Importance: High 

Rod, 

Actually this is not acceptable to me. Your timing on delaying this disbursement 
is very troubling to me. 

I understand how budgets work. However, I have a loan with Eco-Futures and 
the commitment is to funding the loan as construction takes place. I too have a 
budget and I must pay the contractors that are finishing my home as well as any 
final bill payments to EBT. This house was supposed to be done in 6 months and 
it is now over 18 months since it was started and it is still not 

completed. Further delays in funding the loan will only cause further delays in 
getting it done. 

Please give me a firm date as to when you will be able to fund the balance of my 
loan. I certainly hope that it is no longer than the beginning 
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From: Andris P <ekkup@msn.com> 
Sent: Tuesday, August 13, 2013 8:45AM 
To: David Hadlum <dhadlum69@gmail.com> 
Cc: Julie Hadlum <jlhadlum@gmail.com>; john usher <johnusher758@gmail.com>; Luke Chadwick 
<luke@sanctuarybelize.com>; Rod Kazazi <Rod@gpadevelopers.com>; Brandi Greenfield 
<brandi@sanctuarybelize.com>; External Chad Harting <belizechad@gmail.com> 
Subject: RE: Tour_Status_Update_August 9-13 

I want to make sure everyone is on the same page regarding the contract policy, down payments, etc. as there 
seems to be some confusion. 

We don't consider a deal done unless both a contract is signed AND at the time of signing, and at least $SKis 

given as a partial down payment or a previously given deposit goes hard (becomes non-refundable). Without 
BOTH an executed contract and at least $SK going hard, we won't take a lot off of the market regardless of the 
inventory availability. 

The general policy is that we need a minimum of $SK per lot as a partial down payment. If they don't have a 
deposit in house already and don't have a check with them, process the $SK on a credit card at 
Kanantik. Again, in special circumstances (i.e.: not enough available credit on a credit card, etc) we'll agree to 
take less but again it needs special approval. Due to our rapidly increasing sales numbers, we absolutely can't 
take lots out of inventory for an extended period of time without a minimum of $SK going hard. 

If a client doesn't have the ability to give $SKat the time of signing (i.e.: no check with them or not enough 
available credit on a cc'd), in special occasions (and it requires approval from me) we'll give them a courtesy 72 
hour hold on the lot to give them some time to get home and send it. However, you need to let them know 
that if they don't send it within 72 hours, the lot will go back into inventory and may be sold to someone 

else. This policy applies to all deals, including IRA's. 

Brandi, it probably makes sense for you to make sure every client is aware of the policy before they go on tour 
so they're better prepared to make the down payment when they get there. 

Thanks again and please let me know if you have any questions. 
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Subject: Re: Tour_Status_Update_August 9-13 
From: dhadlum69@gmail.com 
Date: Mon, 12 Aug 2013 22:47:33 -0600 
CC: jlhadlum@gmail.com; johnusher758@gmail.com; luke@sanctuarybelize.com; rod@gpadevelopers.com; 
brandi@sanctuarybelize.com; belizechad@gmail.com; belizechad@gmail.com 
To: ekkup@msn.com 

Hi Andi, 

Bruce didn't want to mix his funds for a down payment with his IRA funds. Chad said he had an email from you 
saying that we could give him 30 days to get the money from his IRA so I did that. He has spoken with Ryan 
today and it all seems to be ok to move ahead with, Bruce is going to speak with Ryan on Wednesday and 
provide Ryan with some details that he sled for. It didn't seem like he was leading us on, he has been very 
straight with us all weekend. 
These are lots that we are not short of in the new area of Northridge, I didn't think it would be as vital as 
Sapodilla as we are short of stock there. I will speak with him in the morning and cancel them if you like. 

Thanks 

David Hadlum 
Senior Investment Consultant 

SANCTUARY BELIZE 
An Eco-Futures, Inc. Development 

"50 I 666 6983 
david .hadlum @sanctuarvbelize.com 

\V>vw.sanctuarybelize.com 

SANCTUARY 
'i "-,! ', \! i \' ' : 

On Aug 12, 2013, at 10:04 PM, Andris P <ekkup@msn.com> wrote: 

I understand that but they should be included in the down payment total since they're cash 
buyers. 

Did you guys try to get any down payment from them? To be honest, I'm not sure I want to 
keep those two lots off the market with no money in house while they work on the IRA. What 
happens if we wait until October and they back out? Frankly, the contract really doesn't mean 
much without some money changing hands. 
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> 
CC: johnusher758@gmail.com; luke@sanctuarybelize.com; rod@gpadevelopers.com; brandi@s 
anctuarybelize.com;david.hadlum@sanctuarybelize.com; belizechad@gmail.com 
>From: jlhadlum@gmail.com 
>Subject: Re: Tour_Status_Update_August 9-13 
>Date: Mon, 12 Aug 2013 21:31:59 -0600 
>To: ekkup@msn.com 
> 
>Hi Andris, 
> 
>They have been given 60 days to get their monies out of their IRA, due date 11 October 2013 
for monies in. No down payments. 
> 
>Cheers 
>Julie 
> 
>Sent from my iPad 
> 
>On Aug 12, 2013, at 9:21PM, Andris P <ekkup@msn.com> wrote: 
> 
> >Thanks. Two questions. Did give any down payment? Why didn't their cash purchases 
appear on the total down payment list? 
>> 
> >Sent from my iPhone 
>> 
>>On Aug 12, 2013, at 8:15PM, "Julie Hadlum" <jlhadlum@gmail.com> wrote: 
>> 
> >> Hi all, attached for your information. 
> >> 
>>>Cheers 
> >>Julie 
> >> 
> >> <Tour_Status_Update_August 9-13.pdf> 
> >> 
> >> 
> >> 
> >> Sent from my iPad 
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-----Original Message-----
From: Andris P <ekkup@msn.com> 
Sent: Sunday, July 07, 2013 8:58PM 
To: David Hadlum <dhadlum69@gmail.com> 
Cc: Luke Chadwick <luke@sanctuarybelize.com>; Julie Hadlum <jlhadlum@gmail.com>; johnusher758@gmail.com; Rod 
Kazazi <Rod@gpadevelopers.com>; Brandi Greenfield <brandi@sanctuarybelize.com> 
Subject: Re: Tour_Status_Update_5-9 July 

That's only if there is absolutely no way they'll agree to the lot purchase I future condo swap. If they refuse that deal, 
you can take the 10k deposit on the condo but let them know that the first right of refusal goes to existing lot owners. If 
the condos don't sell out to existing lot owners, the people with 10k deposits can purchase them. There's no guarantee 
however that there will be any left. Obviously they'd get their deposits back if that was the case but they're much better 
off with the lot purchase deal if they want a guarantee. Plus, they'll make money on the lot in the meantime. 

Sent from my iPhone 

On Jul7, 2013, at 8:40PM, "David Hadlum" <dhadlum69@gmail.com> wrote: 

>Hi Guys, 
>Yes Robert has told me that all we do for people that want a Condo or Town house is take a $10,000 reservation to put 
them in the que to select what they want when its ready. 
> lm also told that the Town homes will be getting started in the next few months and details will be available soon. 
> 
> I feel that I have a solution for the sale of town homes that I can go through with you some time soon. 
> 
>Thanks 
> 
> David Hadlum 
>Senior Investment Consultant 
> SANCTUARY BELIZE 
>An Eco-Futures, Inc. Development 
> 
> +501 666 6983 
> david.hadlum@sanctuarybelize.com 
> 
> www.sanctuarybelize.com 
> 
> 
> 
>On Jul 7, 2013, at 8:55AM, Luke Chadwick <luke@sanctuarybelize.com> wrote: 
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> 

»Agreed entirely. 
>> 

»Frankly I'm not even sure where this idea came from to take $10K deposits on condos and town homes {Schafnitz??). 
Anyhow, regardless of the who, it's certainly counterproductive to what we are trying to do, which is sell lots and have 
them build houses. 
>> 
»As we have seen repeatedly for the last few months, we have people coming down with this mindset, but as we've 
also seen, it's reasonably easy to turn them around when they are there and obviously see we are quite some time away 
from having any vertical product. 
>> 

»We'll make sure it's corrected up here, and you guys need to set them straight down there that they should be 
investing in a lot that could be rolled over to a condo or town home when the time is right. 
>> 
»Thanks! 
>> 

>>Luke. 
>> 
» Check out what my passion in life is: 
»http:/ /www.sanctuarybelize.com 
» http://www.kanantik.com 
>> 

»Sent from my iPhone (please excuse any typos). 
>> 
»On Jul 6, 2013, at 8:27 PM, Andris P <ekkup@msn.com> wrote: 
>> 

>»Thanks for the update but we need to get those people off of the condo/townhouse idea. It seems to be a common 
issue lately. I'm glad that they're interested in them but all it will do is delay their purchase. Please let them all know that 
the condos will be sold on a "first right of refusal" basis to existing lot owners and that they'll probably sell out before 
offered to the public. Therefore, let them know that if they want one, they need to purchase a lot first and then they can 
trade the lot equity for a condo when they're available. Otherwise, they most likely wont get one. Thanks!! 
>>> 
>»Sent from my iPhone 
>>> 
>»On Jul 6, 2013, at 8:08PM, "Julie Hadlum" <jlhadlum@gmail.com> wrote: 
>>> 
>>>> 
»» Attached FYI. 
>>>> 
>>>>Cheers 
>»>Julie 
>>>> 
>»> <Tour_Status_Update_S-9 July .pdf> 
>>>> 
>>>> 
>>>> 
»»Sent from my iPad 
> 
> <image002.jpg> 
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From: Andris P <ekkup@msn.com> 
Sent: Tuesday, September 25, 2012 8:02 AM 
To: john usher <johnusher758@gmail.com>; Rod Kazazi <Rod@gpadevelopers.com> 
Subject: RE: Conference call with Rod 

Please instruct Yvette to work on the BZ fixed expense report as Rod requested. It's not her decision which "assignments 
to work on" and which to put off until later. I can appreciate her desire to finish the more important assignments (such 
as GST) first, but she's incorrect in thinking that providing Rod with that information will distract him. He and I can 
certainly handle both issues simultaneously and I really need the BZ fixed expenses in order to finish the budgets that 
I've been working on. That report should take her relatively little time since we only need estimates. 

Again, the delay in Rod getting her the EF info isn't entirely due to his heavy workload and not having the time. If I 
understand things correctly, it's predominantly due to him waiting for the info from the bank which he ordered. 

Thanks and I'll call you in a few. 

From: johnusher758@gmail.com 
To: ekkup@msn.com 
Subject: Fwd: Conference call with Rod 
Date: Tue, 25 Sep 2012 02:38:08 -0600 

FYI 
Sent from my iPad 

Begin forwarded message: 

From: Guild & Guild Consulting <guildandguild@hotmail.com> 
Date: September 24, 2012 7:17:20 PM CST 
To: <Johnusher758@gmail.com>, <mirna@sanctuarybelize.com>, <rod@gpadevelopers.com> 
Subject: Conference call with Rod 

Good Evening: 
Rod had requested a conference call on Monday September 17th at 3:00 pm our time. More or less at 
that appointed time, Rod made multiple attempts to connect with me but the lines were giving trouble. I 
could hear him but he could not hear me. Finally at 3:16 pm he got through to me with a clear 
connection and explained :the he was not able to connect me to the conference call so we would have our 
discussion one on one. 
He proceeded to asked me about information that I needed and I responded as I always do, pointing out 
that I am currently at a standstill because I have processed all the Belize activity and I am now awaiting 
the USA activity to be able to proceed. He then explained that the accounting records of Eco Futures 
Development Inc. (EFDI) and Global Property Alliance (GPA) were comingled in the one QuickBooks file 
and what he was currently doing is extracting the information that only belongs to EFDI to be able to 
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send only that to me. Even though the accounting records of both EFDI and GPA were comingled in the 
same QuickBooks file, he had previously established in our meeting at Robert's Grove on August 25th that 
EFDI had its own bank account. So basically in the QuickBooks file there should have been two bank 
accounts- one for EFDI with only EFDI's activity and one for GPA with only GPA activity. This means 
that generating a report with information just from the EFDI's bank account should be quick and easy as 
well as give us most of what we need. There is probably the odd deposit and or payment made for/on 
behalf of EDFI but went into/out of GPA's bank account. He can ferret those out and send them to me 
afterwards. He further explained that he is new to all this, that he is overwhelmed with assignments, he 
has no assistance/help to delegate assignments to, he is behind on a number of tasks, and that he would 
have my assignment completed as quickly as he could but that it would take a while yet for the reasons 
previously mentioned. I took this opportunity to point out to him that at the meeting at Robert's Grove 
he had said that the two older QuickBooks files (2010 and 2011) were already in Mirna's 
dropbox. And at no point during that conversation did he make mention of all this file manipulation 
being required. During that meeting I had requested copies of the bank statements, cancelled checks, 
check stubs, and all other supporting documentation which is how the conversation of getting copies 
from the bank came up. At no point during this conversation did he explain that the files were not 
imminently ready. I then asked about information from the current QuickBooks file (2012) and he 
confirmed that that information is not reconciled so he cannot share it with me. The last and only report 
I have received from this file is January to April 2012. He had also sent a partial report for May. This 
means that the information I am missing from the current QuickBooks file is May to August 2012. 
He then asked me about t sales contracts and the corresponding GST information. He said that this 
information was put in Mirna's dropbox and she should have everything she needed to do her GST 
calculations. I responded by saying that Mirna would have to confirm what she has and has not received 
as I have no access to the dropbox and had not yet received an update from Mirna on this. I asked him 
to follow up directly with Mirna on this. 
The last point of discussion was him asking me about an email he had sent to me some time ago. He 
had requested information relating to expenditure in Belize. He and his boss were trying to get a feel for 
what the cash flow needs in Belize were so they could plan on what transfers would be made from the 
USA to be able to meet those needs. I explained to him that I have not worked on that assignment yet 
as that was not a priority for me. My priority was getting the current assignment completed- getting 
and processing the USA information for EFDI so I can have a completed file that is reconciled and up to 
date. I explained that as soon as I get the info I had requested from him, I would provide him with the 
information he needs. Providing him with the info he needs means that he will utilize his time to work on 
that assignment and not mine. 
This is all that was discussed in our phone conversation, which puts me no closer to having the 
information I need and therefore having my assignment completed. 
Thanks, 

Yvette 
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From: Andris <ekkup@msn.com> 
Sent: Thursday, August 07, 2014 6:35PM 
To: Rod Kazazi <rod@gpadevelopers.com> 
Subject: Re: Wire 

Cool buddy. No problem. I know it's tough to keep on top of everything while you're away. I hope you're having a good 
time and I'll see you soon. Don't worry, everything is fine here. 

Sent from my iPhone 

On Aug 7, 2014, at 3:21PM, "Rod Kazazi" <rod@gpadevelopers.com> wrote: 

The only big wire is Vi and Cleo, but we have the funds to cover both for now. Plus we have 
more funds due mid month, for both our regular stuff and Johnny. I will set it up but it probably 
wont go out until tomorrow. 

Sorry about any delays in getting back to you and getting things done while I'm away. This time 
difference has me all messed up. 

Although I'm enjoying my time here, I can't wait to get home. 

Hope all is well! 

Sent from Windows Mail 

From: Andris P (ekkup@msn.com) 
Sent: Thursday, August 7, 2014 10:06 AM 
To: Rod Kazazi 

Hey buddy. Can you send a wire to JV for $100? I'm not sure if you have any other big 
payments to make but I need to get him a payment if possible. Let me know if you can swing 
that. 

Thanks!! 
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From: Andris pukke <ekkup@msn.com> 
Sent: Wednesday, October 17, 2018 6:40PM 
To: Peter Baker <peterbakerx@gmail.com> 
Cc: Rod Kazazi Eco-Futures <rod@eco-futures.com> 
Subject: Re: generator project 

Of course have them get it. 

Sent from my iPhone 

On Oct 17, 2018, at 6:38PM, Peter Baker <peterbakerx@gmail.com> wrote: 

---------- Forwarded message---------
From: Erwin Contreras <erwin@eco-futures.com> 
Date: Wed, Oct 17, 2018 at 8:51AM 
Subject: generator project 
To: Alfonso Bailey Eco-Futures <alfonso@eco-futures.com> 
Cc: Dian Williams <dian@eco-futures.com>, Peter Baker <peterbakerx@gmail.com>, Elio Rash 
<elio@eco-futures.com> 

Good morning all, 

I was informed that the wire to complete the connection to the security office is short. The reason for 
this is that we thought the wire from the transfer switch to the generator at Peter's home ran diagonally 
but that wasn't the case. The wire followed the lot line parallel to the road and went through the 
beaten path close to ABM office. We believe that SOft+ were added to each leg and we have six legs; 
making the wire short by almost 300ft or if not more. We now need to purchase a 550ft long 1/0 wire 
to complete the project. The approximate cost for this wire is $3200. We still have money left that was 
provided for the project. I would like approval to proceed with the order of the wire as soon as 
possible. I will ask Elio to check if Kenny has the wire. 

The remainder wire will be used for the beach club connection. 
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Brick Kane 

From: 
Sent: 
To: 

peter baker < peterbakerx@yahoo.com > 

Thursday, November 29, 2018 12:05 PM 
Brick Kane 

Subject: Fwd: Belize 

Begin forwarded message: 

From: Stephen Choi <stephen@choisite.com> 
Date: Mar 16, 2015 at 8:52AM 
To: peter baker <peterbakerx@yahoo.com> 
Subject: Re: Belize 

you guys ever do any banking in Belize? 

On Thu, Feb 19, 2015 at 2:34 PM, Peter Baker <peterbakerx@yahoo.com> wrote: 
10%. Just had a great meeting with your brother. Would love to get you to our office as well. 
He mentioned your project in Tamarindo. Sounds like a good fit for us. Let's get together and discuss soon! 

Sent from my iPhone 

On Feb 19, 2015, at 12:13 PM, Stephen Choi <stephen@choisite.com> wrote: 

Remind me how much of this project I own? 
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NOTES TO SUMMARY OF PAYMENTS IN CONNECTION WITH PUKKE 

1. PAYMENT TO MILROY AND COMPANY 

The $5,695.05 payment to Milroy and Company may have been mis-recorded on the books as a loan to John 
Vipulis. 

2. PAYMENTS TO OUTSOURCE.COM 

Pukke invested in Outsource.com which was subsequently merged with another company and was renamed 
Remote.com. Payments to Outsource.com for Pukke are summarized as follows: 

Payors 

Global Property Alliance (recorded on the books as online advertising expense) 
Buy International (recorded on the books as professional fees) 

Foundation Partners 

Pukke invested in Outsource.com but the investment was in Chittenden's name. 

Amounts 

$ 80 I ,420.00 
448,000.00 

1,249,420.00 
402,000.00 

$ 1,651,420.00 

Pukke is the beneficial account holder of a Wells Fargo account of Foundation Partners. The Temporary Receiver 
has reviewed the activities of this Wells Fargo account and currently cannot determine whether the deposits into the 
account were related to the Receivership Entities. 

The $402,000 payment to Outsource.com by Foundation Partners was made from the Wells Fargo account and is 
not included in the Summary of Payments in Connection with Pukke (the Summary). 

3. PAYMENTS TO ONLINE WEDDING SOLUTIONS, INC. (WEDDING SOLUTIONS) 

The CEO of Wedding Solutions stated to the Temporary Receiver that Chittenden currently holds a 21.829% 
ownership interest in Wedding Solutions arising from the following payments received by Wedding Solutions: 

Payors 

Buy International 
Remote.com 
Pandora Marketing LLC 
Beach Bunny Holdings 
Foundation Partners 

Amounts 

$ 300,000.00 
125,000.00 
100,000.00 

$ 350,000.00 

100,000.00 625,000.00 

$ 975,000.00 

As described in Note 2 above, Outsource.com merged with another company and was renamed Remote.com. 

Outsource.com received $1,249,420 from the Receivership Entities. Therefore, the payment of$300,000 by 

Remote.com to Wedding Solutions is not included in the Summary. 
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NOTES TO SUMMARY OF PAYMENTS IN CONNECTION WITH PUKKE 

The Receivership Entities had $166,055 in "due from" Pandora Marketing LLC, of which $135,239 was paid to 

Power Haus Marketing and $30,816 was paid to nonrelated parties for Pandora Marketing LLC. The two amounts, 

$135,239 (see Note 5) and $30,816, have already been included in the Summary. Therefore, the payment of 

$125,000 by Pandora Marketing LLC to Wedding Solutions is not included in the Summary. 

The Receivership Entities paid $115,000 to Beach Bunny Holdings. This amount has already been included in the 

Summary. Therefore, the payment of$100,000 by Beach Bunny Holdings to Wedding Solutions is not included in 

the Summary. 

The $100,000 payment to Wedding Solutions by Foundation Partners was made from the Wells Fargo account (see 

Note 2) and therefore is not included in the Summary. 

4. PAYMENTS TO CHIVALRY INC. 

The CEO of Chivalry Inc. stated to the Temporary Receiver that Pukke invested in Chivalry Inc., but the investment 
was in Chittenden's name. The following payments were made to Chivalry Inc.: 

Payors 

Buy International 
Foundation Partners 

Amounts 

$ 205,000.00 
145,000.00 

$ 350,000.00 

The $145,000 payment to Chivalry Inc. by Foundation Partners was made from the Wells Fargo account (see Note 2) 
and therefore is not included in the Summary. 

5. PURCHASE AND RENOVATION EXPENSES FOR NEWPORT BEACH PROPERTY 

Pukke and Chittenden purchased a real property located at 104 King's Place, Newport Beach, CAin June of2012. 
Global Property Alliance pai~ $850,000 to Mariners Escrow as the down payment toward the purchase and mis­
recorded the payment on its books as a loan to John Vipulis. 

The Temporary Receiver has acquired the payor details for renovation expenses from RDMS Inc., the contractor, 
and summarizes them as follows: 

Payors 

Chittenden 
Exotic Investor LLC (a Corporate Defendant owned by Chadwick) 
Global Property Alliance 
Foundation Partners 
To be identified 

Page 2 of4 

Amounts 

$2,351,160.67 
1,300,000.00 

300,000.00 
124,992.00 
24,123.00 

$4,100,275.67 

Case 1:18-cv-03309-PJM   Document 219-4   Filed 02/22/19   Page 6 of 8



NOTES TO SUMMARY OF PAYMENTS IN CONNECTION WITH PUKKE 

Payments by Chittenden Using Funds Received from Power Haus Marketing Inc. (Power Haus) 

Receivership Entities paid Power Haus, a company registered under the name of Chittenden and operated by Pukke, 
as follows: 

Payors 

Buy International, recorded the 
payments as Media Spend expense 

Global Property Alliance, recorded the 

payments as: 

Media Spend expense 

Marketing expense 

Due from Pandora/TS Compliance 

Total payments to Power Haus by Receivership Entities 

$ I ,240,000.00 

30,000.00 

135,239.00 

$ 1,835,855.00 

1,405,239.00 

$ 3,241,094.00 

The Temporary Receiver has reviewed the bank records of Power Haus. The bank records showed total receipts of 
$3,241,094 from the Receivership Entities. They also showed that Chittenden received $1,007,830.25 from Power 
Haus. As the operating activities of Power Haus are still being investigated by Temporary Receiver, only 
$1,007,830.25 ofthe $2,351,160.67 renovation expenses paid by Chittenden is included in the Summary as follows: 

Buy International 
Global Property Alliance 

Payments by Exotic Investor LLC 

Payments to 
PowerHaus 

Prorated 
Payments to 
Chittenden 

$1,835,855.00 $ 570,865.95 
1,405,239.00 436,964.30 

$3,241,094.00 $1,007,830.25 

Among others, Global Property Alliance paid commissions totaling $1,569,365.45 to Prodigy Management Group, 
LLC, also a Corporate Defendant owned by Chadwick. Therefore, the $1.3 million renovation expense paid by 
Exotic Investor LLC to RDMS Inc. is included in the Summary. 

Payments by Global Property Alliance 

Global Property Alliance paid $300,000 renovation expense to RDMS Inc. and recorded the payments as "Master 
planning" expense, part of the real estate development cost of the Reserve project. The $300,000 sum paid by Global 
Property Alliance is included in the Summary. 

Page 3 of 4 
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NOTES TO SUMMARY OF PAYMENTS IN CONNECTION WITH PUKKE 

Payments by Foundation Partners 

Payments totaling $124,992 to RDMS Inc. by Foundation Partners were made from the Wells Fargo account (see 
Note 2) and therefore is not included in the Summary. 

Payment by a Payor to be Identified 

The payor of the $24,123 payment to RDMS Inc. is currently unknown to the Temporary Receiver and is therefore 
not included in the Summary. 

Based upon the above, payments for purchase and renovation expenses for Newport Beach property to be included 
in the Summary are as follows: 

Payors 

Global Property Alliance 
Chittenden (received the funds 

indirectly from Buy International) 
Chittenden (received the funds 

indirectly from Global Property Alliance) 
Exotic Investor LLC (received the funds 

indirectly from Global Property Alliance) 
Global Property Alliance 

Total 

Paid for 

Down payment of the property 

Renovation expenses 

Renovation expenses 

Renovation expenses 
Renovation expenses 

Page 4 of4 

Amounts 

$ 850,000.00 

570,865.95 

436,964.30 

1,300,000.00 
300,000.00 

$ 3,457,830.25 

Case 1:18-cv-03309-PJM   Document 219-4   Filed 02/22/19   Page 8 of 8



Exhibit 5 

Case 1:18-cv-03309-PJM   Document 219-5   Filed 02/22/19   Page 1 of 5



I l I t 

. 
. 

-
!i I

 I i
 i 

If 
l(

i 
r&

'i 
~ 

~ r
 e~

i ~
 1 i

 
~~ 

I 
if 

l 
l 

' 
i 

[I 
?t~

 
J~ 

..
 

; 
f 

it~
 ; 

~8 
!~ 

J: 
ir 

I 
I 

f 
r 

i.
 

!Is
 

'i
 ~ 

I 
; 

i~r
 I

 -~
 t~

 I 
1(

 (
 

( 
I 
I r

r 
J 

)l
lf

 l 
I I

 §il
 l

 •
 :~ 

t 1• 
I 

I 
i 

1. 
~~ 

1·,= 
~ 

.-f
l 

; l
 

ll
j 

I 
: 

t 
1 

~ .
 J

 I
 J

 ! 
~~ 

I 
~ 

1.1 1
 ,.f 

J 
! 

~• !
 t

 
t 

I 
~ l

J 
· 1

 t 
f f

i 
e 

l;
 1 a

 .. 
• · 

t 
i 

i 
I 

~1 
( 

! 
II

 
1· 

l 
.. 

[ 
I 

~' 
<

 
I ~

~ 
~ 

aJ
 1

 I 
-

. i 1
 ! ~

 
1 

i!
 ~ 

flJ
 

V
 

0
A

 ~ 
1 

J 
t 

I 
( 

t.
 

f~ 
~ 

r 
• 

~ r 
a 

r 
" 

.. 
• 

.,. '
 

i'.
t 

,IJ
 

~ i 
f 

l 
i 

:: 
~ ~

 r
 

~ 
t" 

1J 1·.. 
1.1

 i
 

f 
~ t 

I 1
 f 

J 
rl 

.. r
 

~' 
r 

r 
a 

r 
1 

,~ 
I~ 

~ 
! 

It 

\ Case 1:18-cv-03309-PJM   Document 219-5   Filed 02/22/19   Page 2 of 5



.,.,,w t , wvm 'II . 7 IIIU 'ill 1 f'llnJ I -

5 't::\W IIlii' !II'IJ MP I 7 

./ 

/ CUlM at CON11tOVUJY AfUS1NO out Of THIS H01"t TO rtUVAff 
MEOlA Tlott JH nfi.IVDft tHAT TH£ PAI11U AU! U'HAi1t.E. 'fO li.Aat AN 
AMICAaU.ItMOt.tJTJON TO ntt DtWlftl A f 1111 M&CIA 1"'IIM. 11tl btJPtJ11l.. 
a.Af.W ott t~'Y AIIJlNO tJ'NOIJt nitS NOT'l1 S'MAU U aaot.V!D 
BY IINDINO AUfftATtON IV ONl: ~l!HT AHD JW..utnAL 
AII.IITlAtoll THI JED AND IXKNSUOf AMfl"lATJOM SW.U. R StiAUD 
EqUALLY av n«E PAA11D AND ADVANCW IV THIN,_.. Ttaa to tiME 
AS~ fi'ROVtOI'DTMAT AfTlltt ~ OF nt1 AJ.IffJA'ft()M. 
TMl Alt.WflATOia SIIAU. AWARD COSTS AMO ~ t1NCUJOIHO TH! 
ro5l'S Of .mE 1dt811'JtAl'ION JllltlMOOSl, Y AOVAMCI!D AHD 11fl faS AWn 
f~ Of ArroaNIY$. ACCOtJNTAHn AND onb DJ!UTS) TO ~ 
Ptl.EVAJUHO,Altv.l1ft PAiltlF..SACJltb! THAT MAMIMrottY WEDlAnoN ts 
A flltf~ 'tO f1U'NiO AN A.UJTa.A t'10IH t'1..AD.t. AUIT'lAllON SJWJ. 
If, CONI'JVCTU) IH ·'f'Hf, ST A tll Of' CAlJFrOilNtA Pi na lvetf rT 8fl(:'()NfS 
NF.(""£'S'S.AAY TO OOMWI!);l("f. l.f.OAL ~TO~ Tfof£ 'l'UM$ 
ANO('ONDn'JON'SOf ltiiSAOafDG\HT,t'l{E PUVAilJMO P.UTY SHAll. R 
f:Nlln.fD TO I:KOVU A lTOI.MtY flit$ AND COSTS. to L()fM(t AS THE 
PAit1Y Sf:f.xtNO to COlUCT SUCH m.s COWJI'US) Wlnt llf! Wf.t)lA 'f1()N 
PtlOVI$ION AliOVfl, fN nt£ IVfZMT nt£ WilMA 110H NOVISION IS NOT 
C~ W'fTH. St.IOt ~ Yf"«J PA«l'Y WAJW.S HISo'HOiffS ltiOKT 
lO U.C."'V'f'Jt A nott:NEY f'£:a 

~.~. AM~HIMtll*__.•~vl._.,.._ .. ,.,.....,.._..,.._. __ ,, . ..,,. 
~ .................. -.y .......... klllt ...,......, ...... ., ........... (11 u.;. • .... ~ .... ; 

14. TUd Of~ Tilllllt • ......, _.(llf .. ~c/61a Molle. 
I~ PA.R11D t'iln'Ud'$1'. 1ltc ~ ...... • ..._......._ Jft'fi .. d. br .......... 

... ...... ......... otiM ....... ,. .... ···-""'*-............... flltlw,..... ....... 

--··-·--·-.... ,,. 

1 

(1 

Case 1:18-cv-03309-PJM   Document 219-5   Filed 02/22/19   Page 3 of 5



/ 
/ 

9. OU'AtJLT ~-M)#tt'IIO .. .....,. .... .U 411f'tht fell••• wil c•*'• ......., ..._... ot.,... _..-. .._ • e .... fflt.,_.)...,....-. __..., .t.., o~ ....._ .. a..de(',...,.....__..n •. ll-...,....., ... ,._..,...., .. ,,rr•••:d 
!~om!•• (a)• • ..,_,..,.,..., _.,.._ .._.._.._.~) ,.. • ._ ...... 1.• 
,.....,,llttlilfiC:)' ..... illMtlr••rdld ............ Jahl .... (C)-UICIIhW• 
..... -· W'lllf1,.. ot ......... ,.,.,.., ..., ••• II. .......... "" 1 •• ot ....... .. 
tloMffk o/a.., ..... m•• ,, ......._ wll ,.z .. It) .... ......., fll., (li(IC8'1 •c• .t.., ot .. ,. ..... ,.......,, 
~ ...... fiii1 ............ .,NC.I wol•£.-of~(a)flilll~ 
,_...~~11::;....-.fiJ 1 ..... lMIC_,. •• ,..,... ........ ., ......... IFIEiikln 

---~-~ot..,,_,......_ ..... a•••(lll;...,«• 
_, ..-....... __.. J11N1:J ....._. •••cu.., .. ' ,_ • _,.-to~,.,_.. t.1flhlt 
~ . ..,. ....... . 

l4 WAIVI&. Tltt wr... 01 ,._, ol........._ll fllt1 u.ll(s) .... ,._ to ......... , •• ..,..,......, 

.,.. .., otae ,. •• 18.- ol._ .._ _. • ~ • .. ,. ••• .., flltll ot lMIItlr • •••• • 

.._. _. ~ 1ilrid or• Jfi•tt>..,. _, ..._ ,..,....._ Nowthw a~_, Plflllili~ 1 ollllil 
N.Ciillr•illbe vW~-... .... ~ ......... "" ......... .......,. .............. 

I; RUkiii:HTATIONS 4HD WAJlAA~kS. Bono•• ... 1 lldllb .W ••Jtlllt lit~_. .,....,..,. .. 
& \'....., &......._ ,.._ _. .... ......, . ....._. Mt •diiiJ <NOll ._, u_,llt) • ........., 

......................... of ........... ,_...,,.... ...... :tlrif) 
t.o ......................... . 

b ...................... ......, ............... ,.,.. .. ........, .......... . 
< H4t '\'WI4M; Me ...... tk ........... ..........,, _, ,.,.IIICIIQf .,. ~- f111'* ""* .. -.......,., ,......; .... ol..., ........ , 
"o... .............. ~ .... .......,.n.twJw ...... ........... 

............... COIIIllie ......... ll.fi ....... u ............ " •• ...,, .. ,.c ........ 
• TN~.('......,._. C•••••• ('.,... f.Jd!l_...,..,., foc•tt'Ji..., in, ... .,..,. •liiJ!Pii•d 

»l .... iwac-.ectirM•tlillldwU.tu ltlMIIJ>I~~-Ci-fhlll~fllf..a 
........ «illllll••• 

I! GOVIaN'ING LAW • .1\J11SDK"110N 
a, 4PPUC Aa&.l LAW. Tftf, OIUGAllONS Of 801UtO'It£Jt Ah'D Lf:NDU HWJN 

A.k£ TO 8f. "-N<)bef~l) CN, AA1l rt HING t:XtnrrED. Ot:UVbf.t) ASI> 
ACCfl"'fl:J> fN. AHO SHALL llf, CONS'T•tim fN A~ Wfl'lf AND 
OOVUN£0 IY THE l){ll;a.NAL LA•'$ A.'CU ot.C1SIONS Of' nt£ STAT!. OF 
C ..u..lf<aHlA ('tfl11f0Ut UOAJtl) FOR m CC'JMf\JC1"S Of' LA• ~l. 
AMb 8Y £.~ ttiUOfr 80ttltOWU AND~ EACH A.OUITHAT 
StJCH t.-4 W$ AND Of;(tii()H Of mt. 51' An. Of CAUf()IUr4A »tAU. OOVI1,_. 
'flUS HOff .. MOT'MTHST A.NDI.NQ THJ( fACT THAT nt!U WAY IE OTlfU 
JtJJtiSDI("facM Wlft(1t .u v lfWt ltf~AJM,.f R£LA110NSHIP ro mf. 
TJl.A'N$AC'T'IOIN (:'(Jilt4'Tt.Mil..A T£0 ~. 

b. ~ 4ND VI'IWI (AilaiT1L4110N ~ AHY DISPUT£. 
Cl . .Aflol Cla ~y A.I.I$INO OUT Of' THIS ~ »tAU. a£ 
COMSTaU£0 AND IWJ'OtPU:T[f) IN A('("OI.:J)AMC'f. tilTli TH! LAWS Of THE 

(> 

Case 1:18-cv-03309-PJM   Document 219-5   Filed 02/22/19   Page 4 of 5



Eco-Futures Belize, a Belizean Company 

By: ~· 
Name: --~~~~~~~~~~; __________ _ 

Title: 

Date: tJ CN I 0 :zc,,.., 

Name: ---~~1~~~~~-Z~~~~·~~~~~~~ 

Title: f},..s~ 

Date: 
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SECURED PROMISSORY NOTE 

THIS SECURED PROMISSORY NOTE (the "Note") made this 21" day of February, 2013, by 
and between Eco-Futures Belize Ltd, a Belizean company ("Borrower"), and CVM 
Corporation, a Nevis corporation (''Lenders"). 

RECITA~~ 

Whereas. BoiTower is the developer of an approximate 14,000-acre parcel of land, 
including a 5-acrc Caye located in the Stann Creek District of Southern Belize and 
commonly known as ''Sanctuary Belize.'' 

Whereas. Lenders have agreed to provide a US$2,500,000 loan to BoiTower. 

Whereas, Borrower hereby executes and delivers to Lenders this Note in accordance with the 
terms and conditions hereof. 

f\GREEM~NI 

NOW, THEREFORE, in consideration of the mutual covenants contained herein. it is agreed: 

I. JH]<:._!.-OAN. For value received, Borrower promises to pay to Lenders. jointly, in 
lawful money of the United States of America, the principal sum ofTwo Million, Five Hundred 
Thousand Dollars ($2,500,000) (the "Loan") with interest on the principal balance outstanding at 
the rate of 10% per annum. The Loan shall be fully amortized over five (5) years. Principal and 
Interest payments of US53, 117.61 shall be made monthly commencing on April 1, 2013. 

2. !>P.E DATE: The Due Date of this Promissory Note shall be April 1, 2018. 

3. PBF.r.AYM_X,_Nl_:J:EE. Borrower shall have the right, but not the obligation, to prepay 
the Loan at any time without a prepayment fee. 

4. l)f.I<:AlJ.~I. Notwithstanding anything to the contrary herein, all of the following will 
constitute material events of default under this Note (an "Event ofDefauiC), upon the occurrence 
of any of which. at Lenders' sole election and demand, all sums due under this Note may be 
accelerated: if Borrower (a) fails to make any payment under this Note when due; (b) files or has 
filed against it, a petition of bankruptcy which is not dismissed within sixty (60) days thereafter; 
and/or (c) has a receiver or trustee of all or any part of Borrower's property appointed, or makes 
an assignment of assets for the benefit of Borrower's creditors. Borrower will promptly notify 
Lenders of the occurrence of any of the foregoing events. 

Borrower agrees to pay the following upon the occurrence of an Event of Default: (a) reasonable 
costs of collection, costs, expenses and attorneys' fees paid or incuJTed by Lender in connection 
with the collection or enforcement of this Note, whether or not suit is filed; and (b) costs of suit 
and such sum as the court may adjudge as attorneys' fees in any action to enforce payment of this 
Note or any part of it. 

In the Event of a Default, this Note shall be secured by Borrower's portfolio of Joan receivables. 
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5. WAIVER. The failure or delay of Lenders at any time(s) hereafter to require Borrower 
to comply with any of the provisions of this Note will not waive or diminish any right of Lender 
thereafter to demand and receive strict compliance with any other provision. No waiver of any 
provision of this Note will be valid unless made in writing and signed by the party agreeing to 
such waiver. 

6. REPRES_~l~rr A_TIONS ANl!)~'_,'\~RANTm§. Borrower represents and warrants to 
Lenders and agrees as follows: 

(a) Yalidit)· Exis_!!l_lgi Pow«!r an<I_Au.t!tori!Y_. Borrower is a duly organized 
company. validly existing in good standing under the laws of Belize and has the full legal right 
and authority to make this Agreement and to borrow hereunder; 

(b) Borrower's Directors. Luke Chadwick and John Usher have the requisite 
power and authority to bind Borrower. 

(c) No Violation; No Breach. The execution, delivery. and performance by 
Borrower of the this Note will not violate any provision of any law of Belize. 

(d) !>._li_«!_Authorization, Execution and Delivery. This Note has been duly 
authorized, executed and delivered and constitutes binding obligations enforceable in accordance 
with their respective terms. 

(e) I_r~_<::orrect and ~omplete Copies. Each and every document and instrument 
supplied to Lender in connection with the Loan constitutes a true, con·ect and complete copy of 
such document or instrument. 

(a) ,'\~_I:>_LI~A,~_I,.&_!:AW. THE OHLJGATIONS OF BORROWER AND 
LENDER HEREIN ARE TO BE PERFORMED IN. AND IS BEING EXECUTED, 
DELIVERED AND ACCEPTED IN, AND SHALL BE CONSTRUED IN ACCORDANCE 
WITH AND GOVERNED BY THE INTERNAL LAWS AND DECISIONS OF THE 
COUNTRY OF BELIZE (WITHOUT REGARD FOR ITS CONFLICTS OF LAW 
PRINCIPLES), AND BY EXECUTION HEREOF BORROWER AND LENDERS EACH 
AGREE THAT SUCH LAWS AND DECISION OF THE COUNTRY OF BELIZE SllALL 
GOVERN THIS NOTE, NOTWITHSTANDING THE FACT THAT THERE MAY BE OTHER 
JURISDICTIONS WHICH MAY BEAR REASONABLE RELA TlONSHIP TO THE 
TRANSACTION CONTEMPLATED HEREIN. 

(b) ·!lL!{ISDICTION Al"/1> YE_NlJJL.!ARBITRA TION PROVISION). ANY 
DISPUTE. CLAIM OR CONTROVERSY ARISING OUT OF T!--IIS NOTE SHALL BE 
CONSTRUED AND INTERPRETED IN ACCORDANCE WITH THE LAWS OF THE 
COUNTRY OF BELIZE. THE PARTIES AGREE TO SUBMIT ANY DISPUTE. CLAIM OR 
CONTROVERSY ARISING OUT OF THIS NOTE TO PRIVATE MEDIATION. IN THE 
EVENT THAT THE PARTIES ARE UNABLE TO REACH AN AMICABLE RESOLUTION 
TO THE DISPUTE AT THE MEDIATION, THE DISPUTE, CLAIM OR CONTROVERSY 
ARISING UNDER THIS NOTE SHALL BE RESOLVED BY BINDING ARBITRATION BY 
ONE INDEPENDENT AND IMPARTIAL ARBITRATOR. THE FEES AND EXPENSES OF 
ARBITRATION SHALL BE SHARED EQUALLY BY THE PARTIES AND ADVANCED BY 
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THEM FROM TIME TO TlME AS REQUIRED; PROVIDED THAT AT THE CONCLUSION 
OF THE ARBITRATION, THE ARBITRATOR SHALL AWARD COSTS AND EXPENSES 
(INCLUDING TilE COSTS OF THE ARBITRATION PREVIOUSLY ADVANCED AND THE 
FEES AND EXPENSES OF ATTORNEYS, ACCOUNTANTS AND OTHER EXPERTS) TO 
THE PREVAILING PARTY. THE PARTIES AGREE THAT MANDATORY MEDIATION IS 
A PRE-REQUISITE TO Fl LING AN ARBITRATION CLAIM. ARBITRATION SHALL BE 
CONDUCTED IN THE COUNTRY OF BELIZE. IN THE EVENT IT BECOMES 
NECESSARY TO COMMENCE LEGAL PROCEEDINGS TO ENFORCE THE TERMS AND 
CONDITIONS OF THIS AGREEMENT, THE PREVAILING PARTY SHALL BE ENTITLED 
TO RECOVER ATI'ORNEY FEES AND COSTS, SO LONG AS THE PARTY SEEKING TO 
COLLECT SUCH FEES COMPLIED WITH THE MEDIATION PROVISION ABOVE. IN 
THE EVENT THE MEDIATION PROVISION IS NOT COMPLIED WITH, SUCH NON­
COMPLYING PARTY WAIVES HIS/HER/ITS RIGHT TO RECOVER ATTORNEY FEES. 

8. AMENQl\11"':J'l.I~- None of the terms or provision of this Note may be altered. modified 
or amended except as Borrower and Lenders may consent to in writing duly signed by Borrower 
or Lender or their authorized agents. 

9. TIME !)F E§~!'=NCE. Time is expressly made of the essence of this Note. 

10. f'~B.TI~S IN INTE_~E~'I'. The Note shall, except as herein otherwise provided, be 
binding upon and inure to the benefit of the heirs. personal representatives, successors and assigns 
of the parties hereto. 

Eco-Futures Belize ~td)3elizean Company 

By: 

Title: 

By: 

'y~. ------

Di"fW (f) 
=rJ X 

( . 

Name: Jo~/n Usher 

Title: Director 
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Brick Kane 

From: 
Sent: 
To: 
Cc: 
Subject: 

Mr. Kane, 

Patrick O'Brien <obrien@bellsouth.net> 
Thursday, January 10,2019 10:32 AM 
Brick Kane 
'Patrick Callahan' 
Sanctuary Bay 

I am Patrick O'Brien, an attorney representing Patrick Callahan, who has asked me to respond to your email. 

The loans were made years ago and were supposed to fund a marina being constructed at the Sanctuary Belize 
development. It now appears the development was a fraud and the money is long gone. Mr. Callahan has no intention 
of filing a claim for the funds and does not want to become involved in Mr. Pukke's latest debacle. 

We wish you the best in your efforts and hope you can compensate the other victims, those whose dreams and lives 
have been destroyed. 

Sincerely, 
Patrick T. O'Brien 

--------Forwarded Message------­
Subject:Sanctuary Bay 

Date:Wed, 9 Jan 2019 18:43:14 +0000 
From: Brick Kane <bkane@robbevans.com> 

To:'patrick@irishpatrick.com' <patrick@irishpatrick.com> 

Mr. Callahan, 

Please see the attached Court Order. 

We are attempting to determine exactly how much you loaned to the project in Belize. We will eventually have access 
to the bank documents in Belize and may be able to figure this out from those documents. 

Peter Baker forwarded me a May 15, 2012 email from you to him. That email lists payments totaling $1.24 
million. Peter also sent me a February 28, 2015 text message he received from Eric Choi that states your outstanding 
loan is $3.5 million. 

Peter believes there may be loan documents, but he does not have copies. Please call or email me with any information 
you can share with us. Thank you. 

Brick Kane 
President 
Robb Evans & Associates LLC 

1 
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Date 

03/07/2012 

04/03/2012 

05/03/2012 

05/24/2012 

07/03/2012 

08/06/2012 

08/31/2012 

10/03/2012 

10/29/2012 

11/28/2012 

12/04/2012 

01/30/2013 

02/11 /201.) 

02/25/2013 

03/11/2013 

03/28/2013 

04/10/2013 

04/30/2013 

05/31/2013 

11/12/2014 

01/13/2015 

02/24/2015 

04/09/2015 

05/06/2015 

06/16/2015 

07/09/2015 

TOTAL 

List of Payments Received by Angela Chittenden 
from Global Property Alliance Inc. 

Based on Bank of America Banking Records 

From Received By 

Global Property Alliance Inc. BOA#xxxxx-x37.35 

Global Property Alliance Inc. BOA #xxxxx-x3 735 

Global Property 1\lliance Inc. BO,\#xxxxx-x3735 

Global Property Alliance Inc. BOA#xxxxx-x.)735 

Global Property Alliance Inc. BOA#xxxxx-x3735 

Global Property Alliance Inc. BOA#xx."Xxx-x3735 

Global Property Alliance Inc. BOA #xxxxx-x3 735 

Global Property Alliance Inc. BOA #xxxxx-x3 735 

Global Property Alliance Inc. B01\#xxxxx-x3735 

Global Property Alliance Inc. BOA#xxxxx-x3735 

Global Property Alliance Inc. BOA#xxxxx-x3735 

Global Property Alliance Inc. BOA#xxxxx-x3735 

Clobal Property Alliance Inc. BOA#xxxxx-x3735 

Global Property "\lliance Inc. BOA#xxxxx-x3735 

Global Property Alliance Inc. BOJ\#xxxxx-x3735 

Global Property Alliance Inc. BOA#xxxxx-x3735 

Global Property Alliance Inc. BOA#xxxxx-x3735 

Global Property Alliance Inc. BOA #xxxxx-x3 735 

Global Property Alliance Inc. BOA#xxxxx-x3735 

Global Property Alliance Inc. BOA#xxxxx-x3735 

Global Property Alliance Inc. BO,\#xxxxx-x3735 

Global Property Alliance Inc. BOA#xxxxx-x.)7.)5 

Global Property Alliance Inc. BOA#xxxxx-x3735 

Global Property Alliance Inc. BOA#xxxxx-x3735 

Global Property Alliance Inc. BOA#xxxxx-x3735 

Global Property .Alliance Inc. BOA#xxxxx-x3735 

Amount 

$ 7,500.00 

15,000.00 

15,000.00 

15,000.00 

15,000.00 

15,000.00 

20,000.00 

20,000.00 

20,000.00 

20,000.00 

10,000.00 

15,000.00 

15,000.00 

15,000.00 

15,000.00 

11,000.00 

15,000.00 

15,000.00 

15,000.00 

20,000.00 

22,000.00 

15,000.00 

8,000.00 

13,000.00 

20,000.00 

16,000.00 

$402,500.00 
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Ck #or WT Received: Wire Transfer Amount: 

1246 07/02/2013 23,569.08 

1250 08/06/2013 34,515.35 

Direct Pay 08/16/2013 24,123.00 

1256 09/10/2013 43,582.63 
I 

WT 10/25/2013 
I 
iWired Funds Exotic Investor LLC 100,000.00 

1265 11/12/2013 50,000.00 

1281 04/10/2014 20,000.00 

1282 04/15/2014 30,000.00 

1285 04/17/2014 30,000.00 

1291 05/29/2014 200,000.00 

WT 06/24/2014 Wired Funds Exotic Investor LLC 650,000.00 

WT 12/15/2014 Wired Funds Global Property Alliance Inc. 120,000.00 

WT 12/19/2014 Wired Funds Global Alliance Inc. 180,000.00 

WT 02/25/2015 Wired Funds Exotic Investor LLC 100,000.00 

WT 05/06/2015 Wired Funds Exotic Investor LLC 350,000.00 

WT 06/24/2015 Wired Funds Exotic Investor LLC 100,000.00 

1347 09/29/2015 150,000.00 

1354 10/29/2015 100,000.00 

WT 11/10/2015 Wired Funds A Chittenden 400,000.00 

WT 12/18/2015 Wired Funds A Chittenden 250,000.00 

WT 04/01/2016 ACH Credit Angela A Chittenden Sender 319,493.61 

WT 12/08/2016 Wired Funds Angela A Chittenden 350,000.00 

WT 01/10/2017 ACH Credit Ia A Chittenden Sender 350,000.00 

WT 11/15/2017 Wired Funds Foundation Partners 24,992.00 

WT 12/01/2017 I Wired Funds Foundation Partners 50,000.00 

WT 02/14/2018 
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Brick Kane 

From: 
Sent: 
To: 

henk ren <rushgeddys@gmail.com> 
Thursday, December 13, 2018 5:25 PM 
Brick Kane 

Cc: Anita Jen 
Subject: FW: Chittenden - Marcus Ave 

From: Andris pukke <ekkup@msn.com> 
Sent: Thursday, October 11, 2018 11:43 AM 
To: Ryan Boyajian <rboyajian7@gmail.com>; Rod Kazazi <rod@gpadevelopers.com> 
Subject: Re: Chittenden - Marcus Ave 

I thought were getting this loan in Rod's name. If that's a problem, let me know and we'll do it in Angie's. 

Thanks! 

From: Ryan Boyajian <rboyajian7@gmail.com> 
Sent: Thursday, October 11, 2018 11:40 AM 
To: Andi Pukke; Rod Kazazi 
Subject: Fwd: Chittenden - Marcu.s Ave 

Hey Guys----see below regarding the needs list for the refinance on Marcus Ave. I would typically go to Jim to 

get all these items but with him no longer working in the office, I didn't know who I should be requesting these 
items from. 

Let me know as we need to expedite these items for loan submission---

Rod---1 think you have the LLC docs for Marcus, so that's easy. After that---we need Angie's bank statements, 

listing agreement for Kings Place and the mortgage statements for Kings, Marcus and Port Barmouth. 

Let me know what I can do to help expedite---Thanks 

Ryan Boyajian 

(949) · _Cell 

1 
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THE 

ONLY 

INFORMATION 

RESIDENTI - -MARINA 

ecoJltures 
D F \/ E l 0 P M E ~~ T 

THIS 

POINT 
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IF NOTHING ELSE, REMEMBER 

THIS: 

."QUESTIONS Aim THE MOST 

POWERFuL WEAPON IN THE 

WORJ.Q AND IN SAJ.ES. THE 
j ·!· ' 

PERSON ASKIN& THE 
QUESTIONS ALYIAYS 

CONTROLS TH£ 

CON\'ERSATION AND THE 

CLIENTt" 
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QUALIFIED RETIREMENT PROGRAM 

Oual!fyinq process 

Anyone forty-five years and older may qualify for the program. A person who qualifies can also Include 
his or her dependents in the program. Dependents Include spouses and children under the .age of 
eighteen. However, It can Include a person up to the age of twenty-three if enrolled In a college or 
university. 

INCOME FROM PENSION OR OTHER SOURCE 

1. Qualified Retired Persons 
To be designated a Qualified Retired Person under the program, applicants must receive a monthly 
Income of not less than US $2,000 through a pension or annuity that has been generated outside of 
Belize. 

2. Certification 
1. When a company grants a pension, that company has to prove that it has been In operation for at 
least 20 years by submitting proof of registration. 

2. The company that grants the pension shall certify that the pension of no less than US $2,000.00 
per month will be forwarded to a reputable financial institution within Belize. This letter must be 
signed by the manager, president, or by a legal representative of the company. 

3. Certification by a Certified Public Accountant independent of the company: 
-Stating the date the company was established 
-Verifying the authenticity of the above mentioned letter 
-Certifying that the obligation signed In favor of the beneficiary is not less than US $2000.00 
per month. 

4. The applicant must present two (2) bank references from the company that Is sending the pension. 

5. The company granting the pension must present a document outlining its pension scheme. 

Requirement 2, 3 & 4 could be omitted where the company sending the pension Is considered to be a 
Fortune Five Hundred Company. 

3. Background Check - All applications are subject to a background check to be carried out by the 
Ministry of National Security. 

Incentives and Regulations 

1. Retirement Incentives -
All persons who have been designated a Qualified Retired Person shall be entitled, on first entering 
Belize, to Import his or her personal effects and an approved means of transportation free of all Import 
duties and taxes. 

A Qualified Retired Person shall be exempt from the payment of all taxes and duties on all Income or 
receipts which accrue to him or her from a source outside of Belize whether that Income Is generated 
from work performed or from an Investment. 

2. Regulations -
All privileges, exemptions and regulations herein Included are governed by the Retired Persons 
(Incentives) (Amendment) Act, 2001 and the ACT will serve as the basis for all purposes of 
interpretation. 

1. Personal Household Effects - Qualified Retired Persons have one year from the date that they 
officially enter the program to import their personal and household effects free of duties and taxes as 

Case 1:18-cv-03309-PJM   Document 219-12   Filed 02/22/19   Page 4 of 19



Important Notes 

• Vehicle duty- 30-40% of vehicle value 

• Other possession duty- 10-20% of 

value 

• Buyers can switch lots any time with 

appreciation before they build 

• Golf- Savannah Estates 

• Beach club in every neighborhood 

• People looking at raw land-How will 

they get Electric arrd water? 
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status. 

4. Qualified Retired Persons must adhere to all existing laws of Belize, In addition to the Retired 
Persons (Incentives) (Amendment) Act, 2001. 

5. All benefits provided by this program will be exclusively used by the Qualified Retired Persons and 
his or her dependents. 

6. The Belize Tourism Board has the authority to carry out any Investigation with respect to the 
validity of any document provided by the applicant under this program. 

7. Participants within this program must Inform the Belize Tourism Board prior to leaving the country 
Indefinitely so that the assets purchased under this program can be liquidated. 

8. All documents presented to the Belize Tourism Board become the property of the Board. 

9. The applicant must not have any criminal matters with the law at the time of application. 

10. Applicants must present a listing with all the necessary Information with regards to his or her 
dependents. If the applicant has a dependent over eighteen and In school, then he or she must 
present a proof of enrollment from that Institution. 

11. Qualified Retired Persons must submit a yearly bank statement showing compliance with the 
financial requirements of the program. 

12. Qualified Retired Persons must spend an equivalent of one month In Belize annually to maintain 
their status as a Retiree Resident. Acceptance of these terms and conditions must be endorsed with 
the signature of the applicant In the presence of a witness. 

Appl!qtlgn Process 

Each application for the Retirement Program will be processed by the Belize Tourism Board and 
forwarded to the Department of Immigration and Nationality. Persons Interested In the program must 
submit completed applications to the Belize Tourism Board with the following supporting 
documentation: 

1. Birth Certificate: A copy of a certificate for the applicant and each dependent 

2. Marriage Certificate: (If married and spouse Is a dependant) 

3. Authentic Pollee Record: An authentic pollee record from the applicants last place of residency 
Issued within one month prior to this application 

4. Passport: Clear copies of complete passport (Including all blank pages) of applicant and all 
dependents that have been certified by a Notary Public. The copies must have the passport number, 
name of principal, number of pages and the seal or stamp of the Notary Public. 

5. Proof of Income: 
a. An official statement from a bank or financial Institution certifying that the applicant Is the recipient 
of a pension or annuity of a minimum of Two Thousand United States Dollars (US$2,000) per month. 

6. Medical Examination: Applicants should undergo a complete medical examination Including an AIDS 
test. A copy of the medical certificate must be attached to the application. 

7. Photos: Four front and four-side passport size photographs that have been taken recently of 
applicant and dependents. 
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determined by the Customs Department. Numerous entries are permitted within the one year period; 
however, your detailed master list of household and personal effects must be submitted to the Belize 
Tourism Board upon approval Into the Program. After the year has elapsed, you will be subject to all 
duties and taxes under the Customs Department. 

2. Transportation -
a. Motor Vehicle - Qualified Retired Persons are strongly encouraged to procure a vehicle In Belize. 
However, we will facilitate duty and tax exemption on an Imported vehicle. 

b. Ught Aircraft- A Qualified Retired Person Is entitled to Import a light aircraft less than 17,000 kg. A 
Qualified Retired Person Is required to have a valid Private Pilot license to fly In Belize. This license can 
be obtained by passing the requirements set by the CIVIl Aviation. However, If the participant has a 
valid pilot's license, that license only has to be validated by Civil Aviation Department In Belize. 

c. Boat - Any vessel that Is used for personal purposes and for pleasure will be accepted under this 
program. 

3. Disposal of Duty Free Items- If for whatever reason a qualified retired person decides to sell, give 
away, lease, or otherwise dispose of the approved means of transportation or personal effects to any 
person or entity within Belize, all duties and taxes mu$t be paid by the qualified retiree to the proper 
authorities. 

Qualified Retired Persons must note that only after 3 years and upon proof that the vehicle previously 
Imported Into Belize under the Program has been disposed of according to regulations, will another 
concession be granted to Import a new transportation. 

4. Offenses &. Penalties - Any person who knowingly makes any false declaration or entry In order to 
qualify for or renew any exemption or privilege granted under the Retired Persons (Incentives) 
(Amendment) Act, 2001 commits an offence and shall be liable on summary conviction to a fine not 
exceeding one thousand dollars. 

5. Fee Structure -
a. A non-refundable application fee In the sum of US $150.00 payable to the Belize Tourism Board 
must be submitted with the application. 

b. A Program fee In the sum of US $1,000.00 payable to the Belize Tourism Board must be submitted 
upon acceptance Into the Program. 

c. Upon acceptance Into the Program a fee of US $200.00 must be paid to the Belize Tourism Board 
for the Issuance of the Qualified Retired Person Residency Card. 

d. Each dependent Is required to pay a Program Fee of US $750 to enter the Program. 

NOTE: All payments must be made payable to the Belize Tourism Board and be In the form of US 
cash, US bank draft or US cashier's check. Personal or company checks will not be accepted. 

Terms and co,.dltlons 

Below Is a copy of the terms and conditions form. Please review. 

1. All Qualified Retired Persons must adhere to the general procedures cited by the Customs 
Department for the clearing of all personal and household effects Including 'Mode of Transportation'. 

2. Qualified Retired Persons are not allowed to seek employment or work for pay while In this program 
or In Belize. 

3. Qualified Retired Persons within this program must Inform the Belize Tourism Board regarding any 
changes stated on the application form. Failure to do so may result In the revocation of applicant's 

\ 
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....... 

INDIVIDUAL DEVELOPMENT NOTES 

BrabmaBiue 
Status: under construction, some finished units 
Notes: fractional ownership, rental facility, holistic spa and health club 
Cone: high condo fees ($400·$900/mo) 

Carmelba 
Status: pre-construction 
Notes: farm land, built on "rurallsr lifestyle, few amenities besides 
hiking/walking etc 
Cons: low budget, currently no construction 

Cerros Sand& 
Status: pre-construction 
Notes: marina Is listed as "commerclar, similar amenities planned as for 
SB Marina Village, fractional ownership 
Cone: extremely slow progress, reduced prices to make sales, no 
contact number on site, poor water quality 

coco Plum 
Status: Infrastructure In place 
Notes: Villas available in 2-4 bdrm, rental management company with 
on-site management, healthy club, clubhouse 
Cons: 

Consejg Shores 
Status: 75+ established homes/residents 
Notes: started In 1970's, lots of amenities available 
Cone: old, low-budget, poor water quality 

preamscapes Belize 
Status: 
Notes: community center with pool and tennis, homes from 965 to 3233 
sq ft 
Cone: 

Grand Baymen 
Status: pre-construction, first bldg expected to be completed In 2011 
Notes: Baymen Garden condos are on a 4 acre parcel, financing thru 
Caye International Bank, beachfront access through owner's beach 
resort, Fhness Club (pool, gym, tennis courts), short walk to San Pedro 
Cons: commercial marina only 

Las Terrazas 
Status: hotel and some plans done 
Notes: fbness center, spa, pool, jacuzzi, pier 
Cone: expensive 

Oldi.MIIl 
Status: 341ots, 12 years old, some lots built up with residents 
Notes: 15 min from Belmopan Equestrian Center, lot sizes from 0.2 to 
1.5 acres 
Cons: no real website, just listings on local agency site 

Qrcb!d Bay 
Status: infrastructure, homes starting 
Notes: no title- owners will be 1/24th shareholders in a corporation, 
also has adjacent 4000 acres 
Cons: no marina, poor water quality, no ocean access 

Placencia Residences 
Status: homes on Placencia Peninsula, Island under construction 
Notes: residences available on marina, on Rendezvous Island and 
Copal Beach, fractional ownership 
Cons: expensive 

Progressg Heights 
Status: three homes in place, rest are empty lots with no momentum 
Notes: amenities per website: gatehouse, clubhouse, boat ramp, 
community pier, pool, volleyball court 
Cone: seedy development, little/no boat access 

Sapphire Beach Resort 
Status: under construction, 24 buildings 
Notes: rental share, complementary water taxi and 20% off at 
restaurant for owners 
Cone: small, few amenities 

Waterside Belize 
Status: pre-construction 
Notes: 20 miles north of Belize City, In-house financing with "Instant 
approval, no cradit check, comprehensive website though not pretly, 
building costs $70/sq ft 
Cons: no ocean front lots, long boat ride to ocean 
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Development Locations 

11';1 
~E!n Sanctuary Belize 

CD Brahma Blue 

® Carmelita 

® Cerros Sands 

0 Coco Plum 

® Consejo Shores 

® Dreamscapes Belize 

0 Grand Baymen 

® Las Terrazas 

® Olde Mill 

@) Orchid Bay 

@ Placencia Residences 

@ Progresso Heights 

@ Sapphire Beach Resort 

@ Waterside Belize 
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Development Comparison Chart 
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Acreage 14~ 8 90 224 -350 403 6 3 -300 115 3K 5 

Lots .f ..f ..f ..f ..f ..f ..f ..f 

Homes .f ..f ..f ..f ..f ..f ..f ..f ..f ..f ..f ..f 

Condos .f ..f ..f ..f ..f ..f ..f ..f ..f 

Hotel .f ..f ..f ..f 

Marina ..f ..f ..f 

Beach ..f ..f ..f ..f ..f ..f ..f ..f ..f 

Golf ..f ..f ..f ..f 

River ..f ..f ..f ..f 

Private Island ..f ..f 

Security ..f ..f ..f ..f ..f ..f ..f ..f ..f 

Financing ..f ..f ..f ..f ..f 

Ambergris Caye ..f ..f ..f ..f 

LIOS Association ..f ..f ..f ..f 

Gov't Endorsement ..f 

Price Range (in $80· $399 $30- $33/ $99 $275 $36- $16· $99 $14/ 
$1000's USD) 700+ 2 bd. $15-

130/ lot, 1 bd, 1 bd, 118/ 65/ 1 bd, lot 
!lot $799 58/lot 

lot $335 $379 $379 lot lot $359 
3bd home 3 bd 3 bd 3 bd 
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Some Basic Useful Info for Prospecting 

Sorry about how I wrote this. I just kind of threw it up on the page. I wanted to 
give you a few basic things to look over. I really think at this stage, the less you 
know, the better. Still, some basic info on our "competition" in the country of 
Belize is important. 

**KEEP IN MIND, WE TECHNICALLY "REPRESENT" SANCTUARY 
BELIZE, ROBERT'S GROVE, VILLAS AT COCO PLUM, AND 
PLAMA Y A(WillCH IS THE OLD NAME FOR KANANTIK). * * 

So, if they ask about these other ones, which they typically don't, just let them 
know that it is primarily condo style communities and they are pretty pricey. 
Some basic stuff you want to know, but not tell anyone on the first call: 

• Our competition in Belize is really a joke. Most of the communities are 
condos and do not offer in house financing. Meaning you either pay cash or 
go to Atlantic International Bank and get hit with a 9% interest rate. 

• Most of the other developments are NOT debt free. Meaning there is a lot of 
risk associated with investing your money in them. They are not much 
cheaper than us and do not have near the security and amenities we do. 

• Our competition with other countries (Costa Rica, Panama, Nicaragua, 
etc ... ) is also not really competition. Costa Rica is not a good investment 
anymore, period. It has appreciated to its maximum. For relocation 
purposes for a retiree it is MUCH more expensive than Belize and does not 
offer the tax incentives (QRP program, attached above). 

• Same goes for Panama, it has hit its maximum appreciation. You will pay 
exponentially more for something in Costa Rica or Panama than you will in 
Belize, for the time being. Not only that, but you cannot own the land in 
those two countries, you lease it from the government. Not very safe or 
secure. In Belize, you own your land outright with a fee simple title. 
Neither the government nor anyone else can ever take it from you. 

• So, not only is it cheaper to move to Belize, but it also offers one of the 
strongest and most private banking systems in the world. It is one of the 
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only T -7 tax havens left and offers offshore banking. They do not exchange 
any information with the United States or the IRS. You do not need to be a 
resident or citizen to use their banking system, BUT DON'T TELL 
PEOPLE THAT! 

• Belize is also underdeveloped, which is a great thing to talk about. Any time 
you are competing with another country for someone to invest in or retire to, 
always tell them: 

u{Countey) is absolutely beautiful. I have heard some good things about it 
However, one of the things that sets.Belize apart .is the preserv:ation.ofnature. 
~boui46% of the country is protected wildlife preserve; and it will always remain 
that way. (Country) was once that beautiful, however, developers over developed 
and destroyed much, of (cotirttry's) natural beauty.'' 

• If you explain it this way, starting with a positive about our competition and 
ending with a negative, it will completely throw them of£ Bottom line is 
Costa Rica and Panama are very expensive, over developed, risky leases, 
and do not come close to the tax and banking incentives of Belize. So, 
really, no competition. 

Things to learn about at this stage: 

• QRP program 

• Basic banking information 

• The competition (other countries and in Belize) 

• Know it's a "business friendly country"( this is important, you will get 
asked frequently if they can start a business there). The answer is "YES" 
always "YES." When they ask how, be vague about it and tell them when 
they talk to me, I will cover it with them. 

• Know the value of being debt free and having title to the property. Do not 
bring up Sanctuary Belize, but ask them "Is a development that is financially 
stable important to you?" 
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• Always ask if being "gated and secured" is important to them. Most 
developments in Belize are not. Most people we talk to will not be living 
their full time. I'm sure they don't want to fly out there sometime and find 
someone has taken over their home. 

• Always ask, if they are familiar with investments or are full time 
investors, "What type of return do you typically LIKE to see on your 
investments?" Then be silent until they answer. They will usually say 10%-
15%. Then ask "What if I could show you something that was much higher 
than that? Would you want to see that?" Silence again. Make sure you 
always record what they originally said about what kind of returns they like 
to see. 

I already told you a bit about digging deeper with money. Here is an 
example: 

:vot.t: "Mr. Jones, what would you realistically look to invest in something like this if you found 
something you loved?" 

Client: 11
1 don't really know. I don't know what you have." 

You:"Well we have anywhere from $30,000 lots out in the jungle to $10 Million private islands. 
So ballpark, what would you say you could comfortably Invest?" 

Client: "I really don't know. I'd have to see some properties first." 

You: /IWelll definitely want to look at some properties with you, but I really don't know what to 
send you if I don't know what you have budgeted for. Say if you found something you 
absolutely loved, what would (it look like} and what would you look to invest in it?" 

After asking a few times by simply rephrasing the question, they will answer. 

Client: "I don't know, maybe $300K." 

~ou: 11Now Mr. Jones, Is that $300k cash? 

Client: "No, I have about $25K cash to put down." 

.You: 110k, so you would want to finance. What kind of a monthly payment would be 
comfortable for you?" 

Client: 11Maybe $1500." 
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You: "Perfect." 

You may have to ask the question multiple times to get an answer. Never ask the 
same question twice, always rephrase it and hide it after a statement. 

Remember: 

Timeframe 

When can they come down and see the property? 

(When can they get to Belize if they found something they LOVED?) 

What is there time frame, again, if they find something they love, for moving down 
there? 

Try and seed plant about investing and sitting on the possible appreciation. 
Most people will not be able to afford $400K-$900K to buy a lot and build 

right away. It makes my job easier as well. 

· Finaneial Canabilities 

How much cash down do they have? 

What are they comfortable paying monthly? 

... NEVER EVER ASK "IS THAT ALL IN?. 
EXAMPLE: 

.'tQu: "Mr. Jones, what had you budgeted for if you found something you loved?" 

Client: "I don't know $300K." . . .. . ' 

You; "Is that all in?" 

~lent: "Yes (of course, why would I want to go higher?)" 
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• The client now thinks he can get property and a home for $300K. When I 
get on the phone with him next and show him that most of our LOTS are 
priced in that price range, he will flip. It will take a lot of work on my end to 
dig us out of the hole. 

"would financing be important to you?" Make sure you do not disclose ,, ) : 
• Instead, you can simply ask when they say "$300K" if that is "all cash" or f',, 

the "in-house financing" we do or the "interest rates" we offer. It's i{ ,. ' 
better if I surprise them later. Now you have not allowed the client to create 
a false expectation in their mind. 

Thus, the more discovery and less information you give, the more deals we 
will close. If you ever get a chance to listen to Rebecca, she is great at it. 

, **Also, last but not least, please make sure you mention "parcels" or "lots."*<\:, 

• There is nothing worse than when I have a pitch and find out in the first 
10 minutes, or even worse, halfway through, that they were looking for 
a bouse and are now completely closed off to the "parcel" idea because 
now I have to stop the pitch and try to resell them on the idea. 
Remember, all they have to be is "OPEN" to the idea of a parcel or lot. I 
can do the heavy lifting from there. If they are not receptive, let them know 
that most of the real estate in Belize is parcels and usually they do not even 
have power, sewage, or water run to them. 
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First Prospect Sheet 

Not bad on your first one. Got a lot of good notes, but missed financial 

capabilities. Sometimes this one is a little harder to get. For example: 

"Mr. Jones, what would you realistically look to invest in something like 

this if you found something you loved?" 

,CJfenV. "I don't really know. I don't know what you have." 

ell we have anywhere from $30,000 lots out in the jungle to $10 Million 

private islands. So ballpark, what would you say you could comfortably invest?" 

~,~lfeWt: "I really don't know. I'd have to see some properties first." 

"Well I definitely want to look at some properties with you, but I really don't 

know what to send you if I don't know what you have budgeted for. Say if you 

found something you absolutely loved, what would (it look like) and what 

would you look to invest in it?" 

~IJJ!nt: "How can I know what I would invest if I don't even know what's 

available?" 

"Mr. Jones, I completely understand this is new for you and we are just 

starting the process together. You can put your checkbook away, I am not asking 

you to buy anything. Alii am asking is, realistically, what could you comfortable 

spend on some real estate in Belize, provided you absolutely loved it?" 

The.v should answer after 2 ... 3 attempts. Don't give up. Simply make a 

statement and trephrase the question. Af!er 2-.t the.y will submit •. It they do not 
give In and.alue vou a price ranae, we cannot continue to. the next step. 
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.Cflent: "I was thinking somewhere along the lines of $300K" 

_..
1'0k, now Mr. Jones is that $300K cash?1

' 

Client: "Oh, no, maybe $25K cash. 

lltd'"Ok, so financing would be important to you then as well?" 

Cltent: "Yes, what kind of rates are there?" 

-"It really varies Mr. Jones. Some of my properties even offer in-house 
financing with lower rates than you could get anywhere else in the world. They 

even have some 0% interest programs; but we're putting the cart ahead of the 

horse, we'll get into that later. Now, about the financing, what kind of monthly 
payment could you comfortably afford?" 

Cl~nt: "I don't know, maybe $1500. " 

If you feel comfortable at this point, ask: 

"UP TO?" (Silence) 

~~~n~: 11Well, up to $2000 a month." 

Mr. Jones, I have all the information I need. In fact, based on what you 

told me, I think I might have a (development) or (property) that would really fit 

exactly what you're looking for. My partner Glenn, as a matter of fact, does a 

Virtual Tour a few times a week for folks who show interest in some of the real 

estate options over in Belize. (IF THE CONVERSATION PERMITS, TELL A STORY 

ABOUT ME, MY CREDIBILITY, AND HOW LONG YOU'VE KNOWN ME). Our clients 

21l1e~JPin;'ltt.~l~s:a,Jot.,of .. fun,and:~Pe~m!§t;infort!l"a'.~vething,vou·can 

.qerJe:~li!l.s~if~isJs, .. IJ'Ioo~.fit;foryou •. If! fact, it is·soJnfa~mative,,that, b¥.the 
et~¥~,rtU:Utme.w,JfBelize is a.seod fit for you or. not}' 

. "When would you (and your wife) have 30-45 minutes of time you could set 

aside to participate in Glenn's Virtual Tour?" 

Client: "We can probably do it on Thursday." 
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.. "And what time would work best for you?" 

Client: "We can do it a 7PM." 

"Ok, let me check his schedule and see if that works. Can I call you bck in 10 

minutes to see if he can fit you in?" 

Wuok Mr. Jones, I can get you in on Thursday at about 7:30PM. Will that work 

for you AND your wife?" 

Client: ''Yes that will work." ~ ~ ~ I 

Ok, I'm going to schedule it for Thursday at 7:30PM. I will call you an hour 

before to make sure we are still on. If anything should change between now and 

then, please call me and let me know so we can free up that timeslot for someone 

else and get you rescheduled at a better time. Sound good?" 

~·~~,"Yes, that sounds good" 

When you go to a real estate agent here in the states, the first thing they ask you 

is for your budget. So it's only natural that we do the same. The real estate 

agent only shows a potential client homes in a certain are .... we represent 

properties for an entire country. So, relay this to your client and they will either 

give it to you and understand or not give it to you. If they choose not to, fine, 

give them your contact info when they are "ready" and move on. 

You can follow this same formula with any of the questions you ask. Simply make 

a statement, empathetically, and then rephrase the question. Other than that, 

nice job. Here are the hot buttons I pulled off the sheet: 

Kipp and Sandy Kullberg 

• Retirement/Investment 

• Already owns raw land/parcel 
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• Previus investment sold for loss 

• Worried about crime in Belize 

• Sport shooter (gun laws) 

• Trail hiking 

• Sandi retires in 3 years. Kipp is retired. 

• NOir;iAaf1eiaklnfotr:nation? 
~.RJlltttng'jirJoW:o Qa;1wh~~? $20K home, $900K horne? 

• ·v,.ii'!"tn~lliiftUit'~~or,t~ur or r:novjng7 

;;Ate/tlle"•o)Jir:Jgaf:t~r S~mdi retires in 3 vear;s? 

• Rush Limbaugh 

• Primary residence has appreciated 100% 

• Knows someone that owns property in Belize 

REMEMBER, TIMEFRAME FOR WHEN THEY CAN COME DOWN TO SEE THE 

PROPERTY AND TIMEFRAME OF MOVING ARE VERY IMPORTANT. WE CAN 

ASSUME 3 YEARS SINCE THAT IS WHEN SANDI IS RETIRING, BUT IT'S BETTER TO 

KNOW FOR SURE THAN ASSUME. WE ALREADY DISCUSSED WHAT TO DO ABOUT 

PRICE RANGE. OTHER THAN THAT, NICE WORK. IT'S A PRETTY GOOD AMOUNT 

OF HOT BUTIONS . 

. ;:M4\JIIt.5WRE ''f\OY.Al.WAYS ASK fF:THEY:HfA~·E .,E~ER .ll8NE.A 

Rl$l.·~E&TATE,.IIt:Yi5TMENT BEFORE. ,E\lEN .. IF II HAS O,N:L~, 
$ ~" tL, ,, ~, "' ,~, y,_o"'iiP' c, --<)','" •,. ··"'"'' , ·' 

BiiN,;TH& ]NOME· THEY ti~E:~IN. · 
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Exhibit 13 
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Lauren's version 1.1 

Greeting/Requallfy: Cover motive, hot buttons, amenities 

Dates: Narrow down a MONTH! 

lntro: ul want to start by saying this is for you. I'm here to educate you to this amazing 
opportunity and to help you determine if this is a place you'd like to see in person. The 
development I am showing you today is Sanctuary Belize. Now a little background on them, 
they are the largest award winning development in Belize and I think a lot of what you are 
looking for you are going to find in this development, and hopefully full in love like I have. 

A little bit about myself, I have been a Sr. Property Consultant for a few years now. I've also 
bought property in Sanctuary Belize myself. In my opinion these Jots have the potential to 
double or triple in the near future. So please, stop me anytime and ask questions if you want to 
know more about any topic I'm on." 

Unk: Now I want you to type in www.clearslide.com/Llane into your browser to access the 
presentation I've put together for you. You don't have to download anything I'll walk you right 
through it. 

"I'm going to show you this video and we will jump right into it. All of the footage in this first 
video is within Sanctuary Belize and the surrounding area except the Mayan ruins, which are 
scattered all through- out Central America and the Blue Hole which is a world famous diving 
spot off the coast." Vl 

Toll: "What did you think, is that beautiful or what?" 

S2Why Belize Slide: 

"I'm going to give you a quick rundown of the benefits of living and investing in Belize. You can 
see the bullet points to the left and If you need me to elaborate on anything please ask, 
because this tour is for you, not me, OK? 

So the first thing ... being in the British Common Wealth, English IS the official language of the 
entire country. What people don't realize is that if you move to a Spanish speaking country, you 
literally have to learn Spanish just to get by. In Belize, you can go or move there and instantly 
communicate with everyone. It makes it VERY convenient. And as a real estate investment, it 
is important to understand that people investing in Belize are coming from the United States, 
Canada and Europe who also have a huge interest in Belize and all speak English. This is helping 
drive the demand for real estate in Belize." 

In many Central and South American countries, there are restrictions for foreigners buying land. 
In Mexico, foreigners can't directly buy land within 50 miles of the water. In Costa Rica, 
foreigners can't buy land within 150 meters of the water called the maritime zone. 

In Belize the land ownership is fee simple title. The minute you start paying on the property 
you have ownership of it, and once you pay it off you get title to it free and clear- so it's a true 

Case 1:18-cv-03309-PJM   Document 219-13   Filed 02/22/19   Page 2 of 11



asset. Is it fair to say you would rather own your property as opposed to lease it from the 
government? 

The next thing I'm going to talk about is the appreciation, right along with the capital gains in 
Belize. Now are you familiar with capital gains tax? (If no, it's the tax you pay when you make a 
profit selling an asset, like real estate) So in Belize, when you buy a property and make a profit, 
you don't pay any capital gains tax on it your able to retain all profit. And this development for 
example, has appreciated approx. 30 percent over the last few years. If land keeps appreciating 
at that rate, it will double in value in less than 3 years, that's a 100% gain. If you were sitting on 
the beach in Belize in 3 years and your property had doubled in value you, would be pretty 
happy with me, wouldn't you? 

Now, last but not least, is their retirement program, called the Q.R.P. The retirement program 
is really unique, and that's why, it's the number one spot for retirees in the Caribbean right 
now. It's because Belize has THIS program. Are you familiar with duty tax? Ok, so anytime 
you take something from one country to another you pay an import tax, essentially it's called 
duty tax. 

For example, you obviously need a vehicle to get around in another country. You would likely 
pay up to 40% of the value of that, and that's not even including everything else you want to 
bring. It could add up to thousands and thousands of dollars. But in Belize, they've completely 
solved this problem, so you can bring everything in completely duty free up to one airplane, 
one boat and one automobile plus your household items every 5 years. I'm sure you can see 
why Belize is so attractive to people looking to move or invest overseas. (No income tax or 
conversion tax if you have QRP) 

Toll: "Now before I move on to the development location is there anything about Belize that I 
haven't addressed that you would like to know?" 

S3Development Location: 

"From and investment stand point this is the most important slide I'm going to show you." 

uwhat I'm going to do first, is explain the convenience factor. So right now, very few airlines 
fly to Belize, and NONE to Southern Belize. So it's not a global market ... yet. This airport and 
120,000 square foot hospital is currently under construction, which will be completed in the 
near future. So this is going to serve a couple of different purposes for you. Sanctuary Belize is 
one of the closest developments to the new international airport. Are you familiar with what 
happened in Costa Rica approximately 12 years ago? .... ( If the answer is yes, say "As you know") 
They built an international airport. Take a guess what percentage the land in the area went up 
in just a few years? ........ Approximately 25()..400%. People that got In before the airport was 
completed made an absolute fortune. The same thing is going on In Southern Belize." 

Airport aside though, see this island down south here? Have you heard of Norwegian Cruise 
lines? They just bought this Island for 57 MILLION they're building a resort and cruise line dock 
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right now, so as far as infrastructure goes, southern Belize is the quickest growing and in my 
opinion the most beautiful part of the country. 

"When you're comparing Costa Rica and Belize what you also need to know about Belize is that 
roughly 40% of the entire country is protected land in some way or another. It will never be 
developed. And as you know, what creates appreciation is supply and demand. With already 
limited real estate in Belize right now, there's more demand than supply. Costa Rica is over 
developed, they have higher taxes, no retirement program, and you lease the land -without 
truly owning it. With Belize, you have off-shore banking, the number one retirement program, 
the lowest taxes in entire Caribbean, English speaking, true ownership, two hours closer to the 
U.S. and very little real estate.'' 

Toll: "The question I have for you Is ... When the international airport is completed here, 
and people from all over the world can fly direct, and buy vacation homes and 2nd homes ..... 
And the Norwegian Cruise Port is driving tourism to Southern Belize ... What do you think 
THAT will do to the price of the land?? Exactly •.• that's why It's great you're looking at this 
property right now. Soon It will be too late 

11 Any questions? ........ " 

S4Development Overview 

"So this is an overview map of their development. I'm going to share with you a couple things: 
There's not a bad place In this development. See Equestrian estates here, it is very popular and 
the least expensive, and it's only a 5 minute golf cart ride from the beach. Northridge Estates, 
the newest addition to Sanctuary Belize is huge on investment potential. Because it is a brand 
new neighborhood close to the beach and is in pre-construction you can get 15-20% off your 
entire purchase with our lot reservation program." 

ss Touch on availability. 

56 5 Eco System 

"So they have the world's only 5-eco system development. There's nothing else like it. What's 
really cool is that if you get to come down on one of the tours, if I blind folded you and drove 
you around and took off the blind fold every five minutes, you'd think you're In a different 
country every time- And it's All within Sanctuary Bellze.11 

Toll: "So it's got the Riverine, the Caribbean, the Savanna, Jungle, and reef. Usually when you 
look at a property you have to choose If you want a river property or mountains or beach, in 
Sanctuary Belize there's literally something for everybody. Are you starting to see why 1 
think these will double or triple In value and get premium rental Income?" 57-10 

su 4 ecosystems 512 sttt ecosystem (reef) 

S13Marina 
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"So now I'm going to begin talking about the amenities a little bit, and first is the marina. Here 
are pictures from beginning to finish of the 250 slip, 40-acre, deep water marina- the ONLY one 
in all of Belize. This marina is massive, they projected a marina of this size to take about 10 
years to complete. I am sure you can imagine how happy people were that got in before the 
marina was finished and opened in under 4 years! 514·20 (Before and after flooding pies) 

I'm going to show you a video of the marina flooding which was a very proud moment for the 
development. In the video, there are the two owners, Luke Chadwick and Johnny Usher. And if 
you get the opportunity to come down on one of the tours, you'll actually get to meet them. 
And to speak to their credibility, you'll also hear Michael Singh the Minister of Trade in Belize 
talk. This is important, because you'll get to see how much the government is supporting the 
development.''S21 (Play Video) 

Toll: "Does seeing the Minister of trade talking about how much he loves Sanctuary Belize 
give you some confidence In the project'r 

"Just to recap •.. So far with what I've shown you, It's within close proximity to the 
international airport, you have the largest award winning development In Belize, and the only 
full service marina where you can Insure a boat In Belize that accommodates yachts up to 140 
feet. Any questions? Ok great." 

S22-Z3 Exciting Breaking News! We have just signed Island Global Yachting or IGY the premier 
marina management company to manage the marina at Sanctuary Belize. 

S24 Marina Village 

"Being built within close proximity to the marina is the marina village. It's really the crown 
jewel of Sanctuary Belize. One of the problems with living out of the country is, you sometimes 
have to drive 45 minutes to get the basic necessities such as toothpaste, a snack, or some food. 
But that's just not the case here, IF you get the privilege of living in Sanctuary Belize. They will 
have restaurants, cafes, live entertainment, grocery stores, a farmers market, medical clinic a 
spa and fitness center, a first response team and a property management company, all at your 
fingertips. On top of that they have just announced they are breaking ground this year on a 
30,000 square foot medical facility with Doctors from California's top Hospitals!" 

Toll: "Most of dlents tend to believe that between the International airport, cruise port, 
nicest marina In the country and the medical facUlty that this makes It easy to see, that In 
three years this could be one of the best Investments of our generation; on top of that, you 
have everything readily at your service. Even the farthest property in Sanctuary Belize Is two 
miles away from the water. Pretty amazing, Isn't It? So far with what I've shown you, do you 
see the Investment potential herer 

SZS-33 Residential Beach Club (9 clicks) 

"This is one of my favorite aspects of the development, the beach club. Now have you ever 
been a member of a country club? This beach club gives you the "country club" lifestyle. You 
can walk or take your golf cart to it any time, sit by the pool, relax In the hot tub, tan or read at 
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the beach while being served fresh towel, drinks and food. Basically you have the advantages 

of being a member of a beautiful county club without paying ANY dues. You get to have lunch 
here on Saturday if you come down on tour. Also Sanctuary Belize owns the longest stretch of 
private white sand beaches. You can even throw a rock from the pool into the Caribbean." 

Toll: "Is that great or what?" 

534-44 Private Island (10 clicks) 

"What would you say if I told you that if you were part of this community, you can have your 

own private island? 

Here's their 5 acre private island. I think this is the best and most amazing amenity they have, 
and it's for you. Its 30 minutes from the marina. There's water taxis there to take you back and 
forth. It has white sand beaches and there's a restaurant going in. Every owner in Sanctuary 
Belize has use of the island. It will be your private getaway." 

Toll: "Do you think you (and your family) could get used to having your own island?" 

"If you get to come out on one of the tours, you'll spend all day on this island. Which one of you 
enjoys private massages more? Great they can be accessed any time you want on the 
island."S45 

"I know I asked you towards the beginning, but so far with what I've shown you with atl the 

amenities, are you starting to see why these lots have the potential to double or triple In the 
near future?" (let them talk!} 

(If they ask about price say) 

"I know your probably thinking this Is out of your price range but it's still very Inexpensive for 
what you get. But will get to that part shortly." (Re read this part) 

546-4 7 Awards 

"Obviously if you're going to even consider an opportunity like this, you're going to want to 
deal with a top notch developer. let's talk a little about credibility and financial standing. Here 
are some of the awards they've won; they're called the International Property Awards. They 
won best development in the entire country of Belize - 3 years in a row." (You must emphasize 
this, it's a big deal) In 2013 they won BEST MIXED USE DEVELOPMENT in the America's. 

S48 "And the AIPP- it's like the better business bureau here in the states- and they're members 
of that as well, in perfect standing. They are the only members of the AIPP in the entire country 
and Luke Chadwick was just elected to their disciplinary board" 

549 Growth Chart 

"So here's what I'm going to show you next. This is a chart of the company's growth over the 
last 4 years. Sales have grown over 100% each year, and you'll notice from 2012 to 2013 a 
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massive increase. That's mainly because of the flooding of the marina. They used to sell about 
1 lot every few days and now they are selling 2-3. This development is in such demand tours 
are usually booked for several months in advance. The biggest problem isn't finding people 
who want to buy land in this development, it's they usually have to wait months before 
availability to go on a tour. Our website alone is getting over 2500 inquiries a week, and the 
tours are a max of 20 people a week. I'm sure you can see the problem." 

550 Financial Stability 

"On top of that Sanctuary Belize just announced they will be ceasing tours and sales by the end 
of the summer. They are going to use that time to finish the Marina Village and infrastructure 
and in the next 2-3 years and re-open and sell the remaining lots. Which from a business 
standpoint is a very smart move because I am sure you can imagine what those lots will be 
worth when this is done. 

How they are able to do that is Sanctuary Belize is one of the ONLY, DEBT FREE developments in 
the entire world. So what that means for you is you don't have to worry about dealing with a 
developer who borrowed too much money and went bankrupt, and you're left with a useless 
piece of property. With Sanctuary Belize, that will never happen because they have NO debt." 

Toll: "So what you have here Is an award winning, debt free developer who's not only 
building the best development In the whole country, but is poised to sell out In the new few 
months then they will release the next stage in a couple years at post construction prices 
which will be significantly higher. Does this look like a developer you would feel comfortable 
doing business with?" 

SSlTestlmonlals Video (Make It casual) 

"So now I'm going to show you a testimonial video. These are not actors, they are people like 
you and I, who were interested in the opportunity and went down on a weekend tour." 

Toll: "What do you think?" 

552-68 Custom Homes (17 clicks) 

-"Every building is built to Miami-Dade construction standards, which are the strictest in all of 
the United States." 

- "4 different builders all vetted with excellent reputations. You'll get to meet them on tour." 

-"Homes can be completed in as little as 6-9 months." 

-"And as of right now, there IS no timeframe to build. I believe that's about to change, but you 
can be grandfathered in" 

"Let me ask you a question. Is this a place you'd like to see In person?" 

569-84 Kanantik/ tour 
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"If you get to come down on one of the tours, this is the resort you'll stay in.(c) It's called 
Kanantik.(c) Remember Luke in the marina video? When he bought this resort, 4 years ago he 
used to use it for vacationers.(c) Now that they have tours every week, they ONLY use it for the 
tours.(c) It's one of the top 100 in the world, and as you can see here, Conde Nast Travel 
Magazine, named it BEST resort in all of Central AND South America." 

Describe tour:S days Frl- Tues, all inclusive under 1 flat rate, your only responsible for getting 
to Belize City from there the tour takes over all expenses. Once you reserve the tour, Crlstle 
our tour manager will be handling all the scheduling and Itineraries, we make it very 
convenient for you. (Cost? All depends on the weekend you go.) 

"You'll be able to step out of your private cabana, right on to the beach. It's just a couple miles 
south of Sanctuary Belize.'' 

Laughing Toll: "Do you think you'd enjoy staying there for an extended weekend?" 

"Do you have any questions you want to ask before we get into the next part?" 

"You had mentioned if you like what you saw you could (probably) go . I don't 
think there are any openings during that time, but people do change their trips from time to 
time, so we might get lucky and there might be an opening." 

"Here is a video, shot on a recent tour. Again, these aren't actors. This is what you will be 
doing if you go see the property. I'll check on the dates while you're watching the video." 

S85 (Play video Kanantik tour) 

Toll after video: 

''What do you think of that? Does that look like something you want to partldpate In?" 

"They appear to be all booked in the month of . Ok here's what I'm going to do, I'll call 
over to the Sanctuary office to see If there was a reschedule that hasn't been posted yet. Ill 
check, while you watch this next video." 

"Here Is a 3D rendered video of what the marina will look like when finished. It's the BEST video 
we have. It gives you a great idea of what it's going to look like when everything is done. As you 
saw some of this has already been completed sine this video was made." 

"I can't promise there are any openings because they pop in and out so fast, but if we are lucky 
to find one, shall I tell them to hold it until I get back on the phone with you?" (Soft close, it 
checks to see if they're sold or not. This is where your job starts) 

S86 (Play video marina village mock up) put your phone on mute and listen to what they are 
saying! 

587-89 Toll: (After video) "What did you think of THAT'r' 
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"I have good news for you. A client ended up rescheduling. So what I was able to find was, that 1 
have one spot left on the tour. The tour Is ONLY $999 for two. By the way, they just 
told me they are planning to raise the price of the tour substantially do to the Immense 
demand." 

(Ooslng time) 

"So, are you ready to go to Belize?" (If yes) 

"Great, alii need Is a VIsa or MasterCard and I can lock this tour In for you before anyone else 
grabs lt." What Is the spelling of your names on your passports? 

Objections (Please don't misunderstand my enthusiasm for pressure) 

(Let us think about it, we will call you back.) 

111 can appreciate the fact that you want to (whatever the objection is). And 
obviously you have to do what feels comfortable. My suggestion is, since we only 
have that one spot left on this tour at this price, lets at least reserve the spot for 
you. If you need to change It or for any reason or you can't go, it's not a problem 
- it is 100% refundable., (THEN ASK FOR THE ORDER) 

>>>>>>>>>> 

"I'd hate to see this happen and I've seen it happen before, other clients tell me 
they will call me back in 5 minutes or a couple days, and what happens is the spot 
is gone. Just remember _(NAME}_ we have almost 50 other people in my office 
that do what I do, and we get about 750 inquiries a day in regards to Belize. Let's 
at least hold the spot now, and if you need to change the dates, there is no 
penalty because you're locking in this $999 pricing. If you can't go once again, its 
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100% refundable. So really, it's a win-win situation- wouldn't you agree? Great! 
Do you want to put that on a Visa or MasterCard?'' 

>>>>>>>>>> 

Need time to discuss/call you back: 

"_(NAME)_ I know you have the best intentions here. I know you~re probably 
going to call me back, but tomorrow or the next day life happens. You get pulled 
in twenty different directions. And If it's not tomorrow a few days go by a few 
weeks then a few months and what happens is you missed out on this 
opportunity.l don't want to see that happen to you. It's a couple days in paradise 
to see if this development is for you It doesn't have to be a very complicated 
decision. Let's start with your billing address." 

>>>>>>>>>> 

"_(NAME)_ Let's take a step back for a moment. You told me you loved the 
development right? You told me the investment Is sound right? You told me you 
loved the pictures right? You told me you it was a place you wanted to see In 
person right? So what is missing here? Please be honest with me if this 
development Isn't for you I don't want to waste your time. What's really holding 
you back?" 

>>>>>>>>>> 

"That's great because I can tell this Is obviously Important to you (both). So let me 
ask you, what's standing in your way with seeing this place in person? .•••••.•••• " 

"If this was up to me, take as much time as you need to talk. This is not a sales 
line, here's what I would advise you to do, and there is absolutely no downside •.• 
Unless you two don't want to go? •.•...•.•..••...•• So let's go ahead and hold those 
dates for you, ok?" (THEN ASK FOR THE ORDER) 

>>>>>>>>>> 

"We can book a few spots tentatively, just to get you in our system. You would 
have to let me know within 3 days, which date would work. And even then, you 
have first priority over new clients, if you had to switch your date- it's actually 
very easy we do it often. And again, the tour is refundable if you can't make it 
down." (THEN ASK FOR THE ORDER) 
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>>>>>>>>>> 

"My goal is to show you the opportunity, and get you to go down and see it for 
yourself, my responsibility, is to educate you. I don't make any money on the 
tours. Are there any concerns I haven't addressed?" 

ENDING THE CALL: 

IFJHEJ 8001( JHE TQUR- "FFRST YOU ARE GOING RECEIVE CONFIRMATION FROM CRimE THE TOUR 

PlANNER THAT YOUR TOUR IS RESERVED. SHE WILL ASK FOR YOU INTINERAY WHEN YOU HAVE 

IT." ANY QUEmONS? OK- AS FOR US, MY JOB IS TO PREPARE YOU TO ENABLE YOU TO GET THE BEST 

DEAL POSSIBlE IF YOU BUY ON THE TOUR. SO I'D UKE TO SETUP A TIME IN THE NEXT WEEK TO LOOK 

AT THE MAPS AND GO OVER THE NEIGHBORHOODS. WE CAN DISCUSS WHAT LOTS ARE YOUR 

FAVORITES, AND I CAN GIVE YOU MY RECOMMENDATIONS AND ALSO GO OVER THE DISCOUNT 

PROGRAMS. I WILL EXPLAIN EVERYTHING TO YOU NEXT TIME WE TALK. WHEN IS GOOD FOR US TO 

LOOK AT THE OVERVIEW TOGE'IHER? (LOOK FOR A WEEK OR LESS OUT) GREAT- THEN WE ARE AU 

SET TO LOOK AT THE PROPERTY ON XXXX. I WILL GIVE YOU A QUICK CALL TOMORROW TO FOLLOW 

UP ON THE TOUR· THANKS SO MUCH FOR YOUR TIME AND I'LL TALK TO YOU SOON II" 

GOOD JOB, NOW GET BACK ON THE PHONE I 
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u.s. Postal Service .. ' '· ' 
CERTIFIED MAIL® RECEIPT 
Domestic Mali Only 

Please find enclosed the following: 

1) Final Default/ Termination Notice from our Belize legal counsel. Please read closely. 
2) Summary invoice of the total amount due on your account(s). 

You have received this correspondence because you have not responded to prior invoices and 
default notices. You have further not made any arrangements to remedy your breach of 
contract. In order to avoid your account being terminated, you must contact the accounting 
department representative on the lawyer's letter immediately. If you have been lead to 
believe you cannot make payments in Belize, this is incorrect. You can, but you must act now 
to receive instructions from accounting on how. See the lawyer letter for details. 

Please govern yourself accordingly. 

Eco Futures Belize Ltd. 

Cc: Sittee River Wildlife Reserve 
Belize General Sales Tax 
Central Bank Belize 

Eco-Futures Development, Inc. 
Plaza Tower 

600 Anton Boulevard, I ph Floor 
Costa Mesa, CA 92626 
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eco"futures 
D E V E L 0 P M E N T 

January 31, 2017 

3344, 
FL' 

RE: Final Default Notice/Termination 

Mr. John 

Please find enclosed the following: 

1) Final Default/ Termination Notice from our Belize legal counsel. Please read closely. 
2) Summary Invoice of the total amount due on your account(s). 

You have received this correspondence because you have not responded to prior Invoices and 
default notices. You have further not made any arrangements to remedy your breach of 
contract. In order to avoid your account being terminated, you must contact the accounting 
department representative on the lawyer's letter lmmediately.lfyou have been lead to 
believe you cannot make payments In Belize, this Is Incorrect. You can, but you must act now 
to receive instructions from accounting on how. See the lawyer letter for details. 

Please govern yourself accordingly. 

Eco Futures Belize ltd. 

Cc: Slttee River Wildlife Reserve 
Belize General Sales Tax 
Central Bank Belize 

Eco-Futures Development, Inc. 
Plaza Tower 

600 Anton Boulevard, Jllh Floor 
Costa Mesa, CA 92626 
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FINAL NOTICE OF DEFAULT 

John 

3344 

VIA CERTIFIED MAIL 

FL 

RETURN RECEIPT REQUESTED 

RE: LOT NUMBER: WWV36 

John. 

DATE: January 16,2017 

On December 05, 2016 my client sent you a Notice of Default to bring your account current 
per the payment terms of your Memorandum of Sale. You have failed to respond to the notice. 
Please accept this correspondence as your fmal opportunity to cure the breach of your payment 
plan for purchase of the above referenced lot. Otherwise the Memorandum of Sale will be 
terminated, and per your agreement, you will lose all rights to the land. 

According to my client's records, to bring your account current and cure the breach of 
agreement, you are required to pay the following: 

Total: $3,064.72 

Should you fail to cure this breach by not paying the full amount within ten (10) days of 
notice oftbis letter, the Vendor and Developer will without further notice terminate the 
Memorandum of Sale and you will lose all rights to the property. 

Please contact and make payment immediately to: 
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Law Offices of Steven F. Bus, Ltd. 

Via US Mail. Facsimile. E-mail 
Mr. John Usher 
POBox260 
Dangriga, Belize 
Central America 

QUAIL CORNERS S0\1lll 
611 SIERRA ROSB DRIVE 
RENO. NEVADA 89SII 

TELEPHONE mS> 112S-2'100 
PAX (T1S) 112S-2755 

E-Mail: stblawOIIqlobal.nd 

June 9, 2016 

· Re: Memorandum of Sale of Lot E 111 
Tim and Laraine -

Dear Mr. Usher: 

We have been retained to represent Tim and Laraine l who executed a 
Memorandum of Sale on December 16, 2013 for the purchase of Equestrian Estates Lot E Ill 
apprising approximately 1.37 acres as part of the Sanctuary Belize. 

Pmsuant to paragraph 14 of the Memorandum of Sale entitled "Special Condition" 
requires that the Sittee River Wildlife Reserve "SRWR" or as designated under the 
Memorandum Sale as Vendor, was required to provide my clients with access to their lot by road 
and have it surveyed and marked. This was all to be done by January 2015 or the Memorandum 
of Sale was subject to recession with a full refund to my clients. I have spoken to my clients and 
they have confirmed that the road is in place but they have received no verification that the lot 
was surveyed and inarked. 

This provision also requires that SRWR provide critical infrastructure such as roads, 
water and electricity to our clients' lot as well as amenities such as the marina, beach club, 
marina village and other associated amenities within 43 months of the date of the Memorandum 
of Sale. Once again, according to the information we have received, SRWR is not in compliame 
at this point in time with this provision. In fact, it appears that SR WR cannot ever be in 
compliance of this provision given the pending litigation. 

In addition to the forgoing, it is also my understanding that SRWR has misrepresented the 
size of the Sanctuary Belize. it is not 14,000 acres as represented nor does it contain five (5) eco 
systems. Moreover, it was also represented to my clients that the five (5) acre Sanctuary Caye 
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locat.ed approximately 20 miles from Sanctuary Belize marina would be owned by the 
homeowners. Recent information has verified that this is not the case nor does it appear likely to 
be the case in the future. 

I have instructed my clients to continue to pay the installment payments under the 
Memorandum of Sale and the HOA fees as one cannot rescind a contract unless it is still in effect 
and this was the only reason the payments have continued and not to be ·construed as an 
admission by any means that my clients do not have the right to seek recession. This letter will 
serve as a formal notice that my clients wish to rescind the Memorandum of Sale on the 
condition they are refunded $34,811.54 within 30 days from the day of this letter. Recession will 
not be effective unless the refund is paid. Failure to refund my clients the above noted sum will 
result in the appropriate legal action to be brought against SR WR. 

SFB/jg 
c:c: client 

Sincerely, 

4-!V' 
~~F. Bus, Esq. 
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eco~futures 
DEVELOPMENT 

January 31, 2017 

7123l 
.NV 

, --· ·-

RE: Final Default Notice/Termination 

Tim and Laraine . 

Please find enclosed the following: 

1) Final Default/ Termination Notice from our Belize legal counsel. Please read closely. 
2) Summary invoice of the total amount due on your account(s). 

You have received this correspondence because you have not responded to prior invoices and 
default notices. You have further not made any arrangements to remedy your breach of 
contract. In order to avoid your account being terminated, you must contact the accounting 
department representative on the lawyer's letter immediately. If you have been lead to 
believe you cannot make payments in Belize, this is incorrect. You can, but you must act now 
to receive instructions from accounting on how. See the lawyer letter for details. 

Please govern yourself accordingly. 

Eco Futures Belize ltd. 

Cc: Sittee River Wildlife Reserve 
Belize General Sales Tax 
Central Bank Belize 

Eco-futurcs Development, Inc. 
Pla1.a Tower 

600 Anton Boulevard, lith Floor 
Costa Mesa, CA 92626 
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Tim and Laraine : 

7123. 
),NV 

VIA CERTIFIED MAIL 

f\LDD J. 5ALAZAR 
~.---,•Ttf!I~AT-LAW 

FINAL NOTICE OF DEFAULT 

RETURN RECEIPT REQUESTED DATE: January 16,2017 

RE: LOT NUMBER: Ell I 

Tim and Laraine -

On November 29, 2016 my client sent you a Notice of Default to bring your account current 
per the payment terms of your Memorandum of Sale. You have failed to respond to the notice. 
Please accept this correspondence as your final opportunity to cure the breach of your payment 
plan for purchase of the above referenced lot. Otherwise the Memorandum of Sale will be 
terminated, and per your agreement, you will lose all rights to the laud. 

According to my client's records, to bring your account current and cure the breach of 
agreement, you are required to pay the following: 

Total: $3,455.48 

Should you fail to cure this breach by not paying the full amount within teo (10) days of 
notice of this letter, the Vendor and Developer will without further notice terminate the 
Memorandum of Sale and you will lose all rights to the property. 

Please contact and make payment immediately to: 

Kathleen Whitlow 
(949}-371-8863 
Eco-Futures Development 
Plaza Tower I 
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BUY-BACK ANP IEBMJNADQN AGREEMENT 

This Buy-Back and Termination Agreement (the .. Buy-Back Agreement") is entered 
this 91b day of June 2017, by and between Jackie ("Purchaser") and Eco-Futures 
Development, Inc. (''Developer"). 

Resltals 

WHEREAS, on 0Ctober03; 2016, Purchaser and Developer entered into a Memorandum 
of Sale. Pursuant to the terms of the Memorandum of Sale, Purchaser agreed to purchase an 
approximate ().34 acres of land situated in the Stann Creek District of Belize being Laguna 
Palms Lot LP437 (Formerly delineaeed 18 LPlOO) in 'Sanctuary Belize" 18 shown and 
delineated on the subcliViSiOii ~·volutne.No. 29, Folio No. 27 together with all right to 
pass and repass along all roads, streets and ways shown on said map (the "Property"); 

WHEREAS, Purchaser has contributed a total oft:JS $6,340.63 towards the purchase price 
of the Property, U.$$140.73 going toward Belize in general sales tax (GST), US $3,945.52 
going to the Developer as principal, US $2,254.38 going toward interest. 

WHEREAS, since the execution of the Memorandum of Sale, Purchaser and Developer 
have agreed to the tenns below by mutual consent. 

WHEREAS, it is not Developer's policy or practice to buy-back Jots and tenninate the 
Memorandums of Sale and the decision to terminate Purchaser's Memorandum of Sale was 
made by Developer's Board of Directors with the explicit understanding that such an 
agreement between Purchasers and Developer remain in strict confidence. 

NOW THEREFORE, in consideration of the mutual covenants and agreements contained 
herein, and other good and valuable consideration, the receipt and sufficiency of which are 
hereby acknowledged, Purdlasers and Developer hereby agree to the following. 

L Tenpination. The Memorandum of Sale for LP437 (Formerly 
delineated 18 LPl 00) is hereby terminated etrective immediately upon mutual 
execution of this Agreement; 

2 Return of Payments. Developer agrees to refund US .$6,340.63 which 
constitutes total monies received to be paid out in five (S) monthly installments 
ofUS $1,268.13 to beginonJune3otb, 2017 and ending October 3()tb, 2017. 

l Qmfldm!tiality. The parties agree to keep the terms of this Buy-Back 
Agn:ement in strict confidence and not to disclose the terms or the mere existence of the 
Buy-Back Agreement to any third party, except that the terms of this Buy-Back Agreement 
may be disclosed to any accountant, attorney, auditor, or insurer of the Parties after such 
accountant, attomey, auditor, or insurer has been advised such disclosure is subject to this 

Case 1:18-cv-03309-PJM   Document 219-16   Filed 02/22/19   Page 2 of 4



confidentiality provision. If disclosure is required by operation of law, including but not 
limited to as may be required by any public-records act, or by order of a court, disclosure 
of the terms of this Buy-Back Agreement shall be made in accordance with the applicable 
law. The parties acknowledge that this coofidentiality provision is a material clause in tbis 
agreement and Developer would not have agreed to terminate the Memorandum of Sale, 
but for this provision, as Developer may suffer serious economic harm in the form of lost 
sales in the event this provision is breached. Since economic harm in the fonn of lot sales 
will be difficult to quantify, the Parties agree that damages of US $500,000.00 shall be 
established for breach of this provision. 

4. Release. In consideration for terminating the Memonndum of Sale for 
LP437 (Formerly delineated as LPl 00) and refunding to Purchaser tJS $6~34()l63 in monthly 
installments, Purchaser, its officers, directors, managers, members, agents and/or authorized 
persons, including but not limited to Jackie Imtyaz hereby releases, acquits and forever 

. discharges Developer, Vendor, and their officers, directors, managers, agents, assipon, 
assigos, associates, attorneys, employees, heirs, shareholders, predecessors, principals, 
representatives, subsidiaries, successor-in-interests, including, but not limited to Eco­
Futures Development, Inc., (the ''Released Parties") from any and all liability tOr any and 
all claims, causes of action, obligations and liabilities whatsoever, that are known or 
unknown, past or present, suspected or unsuspected whether based upon a tort, con1ract or 
other theory of recovery and whether for compensatory or pUDitive damages, equity, or 
otherwise of any kind arising from, related to, or connected with the Memorandum of Sale 
or purchase of the Property, which is the subject of this Buy-Back Agreement. 

S. Accord. It is understood and agreed that this Agreement shall be effective as 
a full and final accord and satisfilction by and between the Parties with regard to the monies 
allegedly owed, including an causes of action, costs, expenses, attorney's fees, expert fees, 
damages, claims and liabilities whatsoever, whether or not now known, suspected, claimed 
or concealed, whether asserted or that could be asserted by any party again.stanother. 

6. Waiver of Unknown Claims. The Parties acknowledge that each of them is 
aware that they may hereafter discover claims or facts in addition to on:litferent 1iom those 
that they now know or believe to exist with respect to the subject matter of tbis Buy-Back 
Agreement, but it is the Parties' intention to fully, fiDally and forever settle and release an 
potential claims that the Parties may have against the each other relating to the monies owed. 
In furtherance of such intention, the parties hereto agree that this Buy-Back Agreement shall 
remain in eft'ect as a fUll and complete release of the claims included in this Buy-Back 
AgRe~Dent notwithstanding the discovery or existence of any such additional or diffenmt 
facts. 

7. Entire Agreement. This Buy-Back Agreement is an integrated agreement 
that constitutes the complete and entire written agreement between the parties. All prior and 
contemporaneous agreements, representations, and negotiatiODS regarding the matters 
resolved herein, if any, are superseded 

2 
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& No Modification. The tenns of this Buy-Back Agreement may only be 
amended or modified by a writing, signed by duly authorized representatives of all parties 
hereto, expressly stating that such modification or amendment is intended. 

~ Qpportunity to Review. Purchaser and Developer represent and warrant that 
they have been provided with an opportunity to coosult with an attorney and have an 
attorney review this Buy-Back Agreement and that either they have been fully advised by 
said attorney with respect to their rights and obligations as to the execution of this Buy­
Back Asreement or they have elected not to consult with an attorney. 

lQ Counterparts. It is understood and agreed by and between the parties hereto 
that this Buy-Back Asreement may be executed in counteJpart, and a siped copy shall have 
the full force and effect of a signature on any original and shall be considered an original as 
to the party signing any such copy. Furthennore, a fax or e-mailed signature page by any 
signatory sball constitute an original for all purposes. 

PURCHASER: DEVELOPER: 

Jackie 

3 
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BIJY-BACK ANP TERMINATION AGBEEMENT 

This Buy-Back and Tennination Agreement (the ''Buy-Back Agreement") is entered 
this 28111 day of February 2018, by and between Christopher ("Purchaser'j and Eco-
Futures Development, Inc. ("Developer'j. 

BesitaJs 

WHEREAS, on March t•, 2014, Purchaser and Developer entered into a Memorandum 
of Sale. Pursuant to the tenns of the Memorandum of Sale, Purchaser agreed to purchase 
an approximate 1.1 0 acres of land situated in the Stann Creek District of Belize being 
Equestrian Estates Lot E120 in 'Sanctuary Belize' as shown and delineated on the 
subdivision survey in Register No. 7, Entry No. 16320 together with all right to pass and 
repass along all roads, streets and ways shown on said map (the "Property"); 

WHEREAS, Purchaser has contributed a total ofUS $62,111.12 towards the purchase price 
of the Property. 

WHEREAS, since the execution of the Memorandwn of Sale, Purchaser and Developer 
have agreed to the tenns below by mutual consent. 

WHEREAS, it is not Developer's policy or practice to buy-back lots and tenninate the 
Memorandums ofSale and the decision to tenninate Purchaser's Memorandum ofSale was 
made by Developer's Board of Directors with the explicit understanding that such an 
agreement between Purchasers and Developer remain in strict confidence. 

NOW THEREFORE, in consideration of the mutual covenants and agreements contained 
herein, and other good and valuable consideration, the receipt and sufficiency of which are 
hereby acknowledged, Purchasers and Developer hereby agree to the following. 

1. Tennination. The Memorandum of Sale for E120 is hereby 
tenninated effective immediately upon mutual execution ofthisAgreement 

2 Return of Payments. Developer agrees to retain US $62,111.12 which 
constitutes total monies paid to be used as in-house credit for future use should 
the Purchasers wish to return and re-invest 

l Confidentiality. The parties agree to keep the tenns of this Buy-Back 
Agreement in strict confidence and not to disclose the tenns or the mere existence of the 
Buy-Back Agreement to any third party, except that the tenns ofthis Buy-Back Agreement 
may be disclosed to any accountant, attorney, auditor, or insurer of the Parties after such 
accountant, attorney, auditor, or insurer has been advised such disclosure is subject tothis 
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confidentiality provision. If disclosure is required by operation of law, including but not 
limited to as may be required by any public-records act, or by order of a court. disclosure 
of the tenns of this Buy-Back Agreement shall be made in accordance with the applicable 
law. The parties acknowledge that this confidentiality provision is a material clause in this 
agreement and Developer would not have agreed to tenninate the Memorandum of Sale, 
but for this provision, as Developer may suffer serious economic harm in the form of lost 
sales in the event this provision is breached. Since economic hann in the fonn of lot sales 
will be difficult to quantify, the Parties agree that damages of US $500,000.00 shall be 
established for breach of this provision. 

4. Release. In consideration for terminating the Memorandum of Sale for E120 
and agreeing to keep record of US $62,111.12 in the form of future investment credit, 
Purchaser, its officers, directors, managers, members, agents and/or authorized persons, 
including but not limited to Aaron Herzog hereby releases, acquits and forever discharges 
Developer, Vendor, and their officers, directors, managers, agents, assignors, assigns, 
associates, attorneys, employees, heirs, shareholders, predecessors. principals, 
representatives, subsidiaries, successor-in-interests, including. but not limited to Eco­
Futures Development, Inc .• (the ''Released Parties") from any and all liability for any and 
all claims, causes of action, obligations and liabilities whatsoever, that are known <r 
unknown, past or present, suspected or unsuspected whether based upon a tort, contract or 
other theory of recovery and whether for compensatory or punitive damages. equity, or 
otherwise of any kind arising from, related to, or connected with the Memorandum of Sale 
or purchase of the Property, which is the subject of this Buy-Back Agreement 

S. Accord. It is understood and agreed that this Agreement shall be effective as 
a full and final accord and satisfaction by and between the Parties with regard to the monies 
allegedly owed, including all causes of action, costs, expenses, attorney's fees, expert fees, 
damages, claims and liabilities whatsoever, whether or not now known, suspected. claimed 
or concealed, whether asserted or that could be asserted by any party against another. 

~ Waiver of Unknown Claims. The Parties acknowledge that each of them is 
aware that they may hereafter discover claims or facts in addition to ordifferent from those 
that they now know or believe to exist with respect to the subject matter of this Buy-Back 
Agreement, but it is the Parties• intention to fully, finally and forever settle and release all 
potential claims that the Parties may have against the each other relating to the monies owed. 
In furtherance of such intention, the parties hereto agree that this Buy-Back Agreement shall 
remain in effect as a full and complete release of the claims included in this Buy-Back 
Agreement notwithstanding the discovery or existence of any such additional or different 
facts. 

7. Entire Agreement. This Buy-Back Agreement is an integrated agreement 
that constitutes the complete and entire written agreement between the parties. All prior and 
contemporaneous agreements, representations, and negotiations regarding the matters 
resolved herein, if any, are superseded. 

2 
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8. No Modification. The terms of this Buy-Back Agreement may only be 
amended or modified by a writing, signed by duly authorized representatives of all parties 
hereto, expressly stating that such modification or amendment is intended. 

9. Opportunity to Review. Purchaser and Developer represent and warrant that 
they have been provided with an opportunity to consult with an attorney and have an 
attorney review this Buy-Back Agreement and that either they have been fully advised by 
said attorney with respect to their rights and obligations as to the execution of this Buy­
Back Agreement or they have elected not to consult with an attorney. 

IQ Countemarts. It is understood and agreed by and between the parties hereto 
that this Buy-Back Agreement may be executed in counterpart, and a signed copy shall have 
the full force and effect of a signature on any original and shall be considered an original as 
to the party signing any such copy. Furthermore, a fax or e-mailed signature page by any 
signatory shall constitute an original for all purposes. 

PURCHASER: DEVELOPER: 

Christopher 
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DykEMA 

August 18, 2016 

Dykema Gossett LLP 
333 South Grand Avenue 
Suite 2100 
Los Angeles, CA 90071 
WVIIW.DYKEMA.COM 

Tel: (213) 457-1800 
Fax: (213) 457-1850 

Michael P. Wlppler 
Direct Dial: (213) 457-1717 
Direct Fax: (855) 221-2136 
Email: MWippler@dykema.com 

Via E-Mail (rod@gpadevelopers.com and francine@ecofuturesbelize.com) and Certified 
Mail 

Rod Kazazi, COO 
Global Property Alliance, Inc. and 
Eco-Futures Development, Inc. 
3333 Michelson Dr. 
Irvine, CA 92612-1682 

Re: Darren and Jennifer 
Agreement 

Dear Mr. Kazazi: 

-Breach of the Aprilll, 2015, Buy-Back and Termination 

We represent Darren and Jennifer (the "1 ")regarding your breach of the 
Aprilll, 2015, Buy-Back and Termination Agreement (the "Agreement''). On Monday, August 
15,2016, the~ 3 received a call from Francine Matute of your office informing the 
that neither Global Property Alliance, Inc. ("Global'~ nor Eco-Futures Development, Inc. 
("Eco") would honor the Agreement or make any further payments to the Millers under the 
Agreement. 

Presently, Global and Eco,jointly and severally, owe the · $77,934.81 under the 
Agreement. Please pay the . in care of this office, the full $77,934.81 by Friday, August 
26,2016. 

If we do not receive the full payment by then, the · have authorized us to initiate an 
action against Global, Eco, you personally, and any other parties behind Global or Eco or 
involved in the February 23, 2014, Memorandum of Sale for, among other things, fraud, 
conversion, unfair business practices, violation of B&P Code 17200, and breach of contract. The 

vill also seek recovery of their attorney fees under Section I 0 of the Agreement. 

Please note, the Mutual Release contained in Section 4 of the Agreement and the 
Confidentiality clause contained in Section 3 of the Agreement are expressly conditioned on you 

California I Illinois I Michigan I Minnesota I Texas I Washington, D.C. 

4847-932S4967.1 
10\WIPPLER, MICHAEL- 111140\00000 I 
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DykEMA 
Rod Kazazi, COO 
August 18, 2016 
Page 2 

repaying the ; the full $77,934.81. If the · are not paid this amount as required 
under the Agreement, then thf will also pursue all of their administrative and legal 
remedies related to their initial investment. This would include claims against you, Jimmy 
Moore, Buy Belize, and Frank Peerless Green. We also understand the are just one of 
numerous victims. Accordingly, we will consider filing this matter as a class action. 

We look forward to you honoring the Agreement and returning the 
by August 26th. 

Please act accordingly. 

Sincerely, 

·~~;; 
Michael P. Wippler /) 

$77,934.81 

California I Illinois I :--Iichig;lll I :--Iinncsora I Texas I Washington, D.C. 

48-17-9325-4967.1 
ID\WIPPLFR, :-.11CHAFL · 1111-lOIOOOOOI 
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l. DEVELOPER: 

2. PURCHASER: 

3. CONDO SOLD: 

eco~futures 
D E V E L 0 P M E N T 

!;QNDOMJNJUM SALE AGREEMENT 

Eco--Futures Development, Inc. 
Plaza Tower 600 Anton Boulevard, ll 1h Floor 
Costa Mesa, C A 92626 
"Developer" 

(Hereinafter called the ''Purchaser") 

a) Marina Village Waterfront Condominium one-story end unit 
closest to dock walkway, located 
above retail space, construction comprising of approximately 
1,610 Sq. Feet -·under roof, shown and delineated in building 
section E of the Master Plan. Including all turnkey furnishings 
listed in the attached "Furniture Package" addendum provided. 
Together with all rights to pass and repass along all roads, streets 
and ways shown on the said plan ("the property"). AND the 

b) Admission to membership of Sittee River Wildlife Reserve, a 
not-for-profit company, limited but guarantee whose objects 
include the establislm1ent, maintenance and operation of a 
wildlife sanctuary, nature reserve and conservation park. 

4. PRICE: us $580,000.00 

Eco-Futurcs Development, Inc. 
Pla:La Tower 

600 Anton Boulevard, ll'h Floor 
Costa Mesa. CA 92626 
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eco~futures 
D E V E L 0 P M E N T 

5. PAYMENT: 

6. SPECIAL CONDITIONS: 

7. NON-DISPARAGEMENT: 

The Price shall be paid by the Purchaser as follows: 

(a) A payment of US $580,000.00 is due as follows: 

(i) Credit of US $173,198.00 has been received and 
applied towards purchase price. 

(ii) US $380,000.00 is due by May 25, 2018. 

(iii) The balance of US $26,802.00 is payable in 
twelve (12) monthly installments ofUS 
$2,233.50 beginning on June 301

h, 2018 until 
satisfied in full. 

The Developer guarantees full completion of condominium 
ready for occupancy will occur within eighteen (18) 
months of date of executed contract. If the Developer tails 
to meet this timeframe, The Purchaser will have full rights 
to rescind and receive a refund ofthe original $580,000.00 
plus an additional l 0% interest return of $58,000.00 for a 
total refund of US $638,000.00 payable in monthly 
installments of US $26,583.33 pursuant to the attached 
amortization schedule. 

Neither party shall, directly or inclirectly, make, publish or 
communicate to any person or entity, in any public or 
intemet forum including social media, or in any matter or 
medium any comments or statements, written or oral, that 
criticize, denigrate, or disparage, or are detrimental to, the 
reputation or stature of the other party or its businesses, or 
any of its employees, directors, and officers, and existing 
and prospective customers, suppliers, investors, and other 
associated third parties. The parties agree and 
acknowledge that this non-dispamgcment provision is a 
material term of this Agreement, the absence of which 
would have resulted in the Developer refusing to enter into 
this Agreement. If the Purchaser breaches its obligations 
under this Section, the Purchaser shall pay to Developer 
US $100,000.00 for each breach. The parties intend that 
these liquidated damages constitute compensation, and not 
a penalty. The patties acknowledge and agree that the 
Vendor's ham1 in the form of lost sales caused by a breach 

--··---··--- -·--··-·-------······---------- -·-----·--
Eco-futures Development. Inc. 

Ploza Tt>wer 
600 Anton Boulevard, ll'h f-loor 

Costa Mesa, CA 92626 
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eco ..A futures 
D E V E L 0 P M E N T 

7. NON-DISPARAGEMENT: 

The Price shall be paid by the Purchaser as follows: 

(a) A payment of US $580,000.00 is due as follows: 

(i) Credit of US $173,198.00 has been received and 
applied towards purchase price. 

(ii) US $380,000.00 is due by May 25, 2018. 

(iit) The balance ofUS $26,802.00 is payable in 
twelve ( 12) monthly installments of US 
$2,233.50 beginning on~. 2018 until 
satisfied in full. jd\( .J"., \ 'i S'~ 

The Developer guarantees full completion of condominium 
ready for occupancy will occur within eighteen (I 8) 
months of date of executed contract. If the Developer fails 
to meet this timeframe, The Purchaser will have full rights 
to rescind and receive a refund of the original $580,000.00 
plus an additional I 0% interest return of $58,000.00 tbr a 
total refund of US $638,000.00 payable in monthly 
installments ofUS $26,583.33 pursuant to the attached 
amortization schedule. 

Neither party shall, directly or indirectly, make, publish or 
communicate to any person or entity, in any public or 
internet forum including social media, or in any matter or 
medium any comments or statements, written or oral, that 
criticize, denigrate, or disparage, or are detrimental to, the 
reputation or stature of the other party or its businesses, or 
any of its employees, directors, and officers, and existing 
and prospective customers, suppliers, investors, and other 
associated third parties. The parties agree and 
acknowledge that this non-disparagement provision is a 
material term of this Agreement, the absence of which 
would have resulted in the Developer refusing to enter into 
this Agreement. If the Purchaser breaches its obligations 
under this Section, the Purchaser shall pay to Developer 
US $100,000.00 for each breach. The parties intend that 
these liquidated damages constitute compensation. and not 
a penalty. The parties acknowledge and agree that the 
Vendor's harm in the form of lost sales caused by a breach 

Eco-hltures Dcvclopm~ur. Inc 
Plaza Tower 

600 Anton Boulevard. I Jlh Floor 
Costa Mesn, CA 92626 
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eco~futures 
D E V E L 0 P M E N T 

-------·------------··-------·----------.. ·-·-----·----------

DATED: May 22,2018 

SIGNED by the duly authorized 

representative of the DEVELOPER 

in the presence of: 

SIGNED by the PURCHASER ) 

in the presence of: 

Witness 

) 

) 

) 

/ 

Eco-Futures Development Inc. 
Plaza Tower 

600 Anton Boulevard, Jl'h Floor 
Costa Mesa. CA 92626 
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eco~futures 
DEVELOPMENT 

Addendum for Furnishing Package for · Condo in the Marina Village @ The Reserve Belize 

All wood items to be manufactured by our on-site wood shop: 

1. Din1ng Table and chairs (1 table- 4 chairs)- dimensions: scale for room 
2. Cocktail table for living room (1) - wood- dimensions: scale for room 
3. Sofa End Tables (2)- dimensions: scale for room 

4. Headboard/bedframe -wood- scale for room (King or Queen) 
5. Twin headboard/bedframe (2)- scale for room 

6. Bedside tables/nightstands ( 4)- wood- dimensions: scale for room 
7. Dressers (2)- wood- dimensions: scale for room 

Kitchen Supplies: 

a) Set of pots/pans 
b) Set of glasses (water/wine)- 4 each type 
c) Set of Coffee Mugs- 4 
d) Flatware- service for 4 
e) Plates- service for 4 
f) Coffee Pot 
g) Blender 
h) Toaster 

Leo-Future~ Dcvdopmcnt. Inc. 
Plaza Tower 

600 Anton Boulevard. II '11 Floor 
Co.>ta Mesa. C;\ 92626 
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1. VENDOR: 

2. DEVELOPER: 

3. PURCHASER: 

4. PROPERTY SOLD: 

5. PURCI lASE PRICE: 

eco~futures 
D E V E L 0 P M E N T 

MEMORANDUM OF SALE 

Sittee River Wildlife Reserve 
PO Box 130 
Dangriga. Belize 
Central America 

Eco- futures Development Inc. 
P.O. Box 260 
Dangriga, Belize 
Central America 

TX7 

a) ALL THAT piece or parcel of land being part of lands 
generally knovm as "Sanctuary Belize" and being a part of"All 
Pines" situated in the Stann Creek District of Belize being 
Sapodilla Ridge Lot SR042 comprising approximately 0.35acres, 
as shown and delineated on the subdivision survey in Register 
No.24. Entry No.9198 TOGETHER with all right to pass and 
repass along all roads, streets and ways shown on the said plan 
("the property''). AND the 

b) Admission to membership ofSittec River Wildlife Reserve. a 
not-for-profit company, limited but guarantee whose objects 
include the establishment, maintenance and operation of a 
wildlife sanctuary. nature reserve and conservation park. 

US $242,190.00 (includes a 10% discount) 

~~47~ \t1H _,:)G, &t>tB -#?!)(.; 

~'PQft beach CaHcrn~a tt2fit<1 
P'tlf;.rt;e {{?ia9l <J73·42TJ ~ itX 'fM9~ 6?3~4;??f· 
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6. HOW PAYABLE: 

7. RATES & TAXES: 

8. LIENS & 
INCUMBRANCES: 

10. POSSESSION: 

II. COMPLETION: 

eco~futures 
DEVELOPMENT 

The purchase price shall be paid by the Purchaser to the Vendor 
as follows: 

(a) A 50% down payment of US $121,095.00 (of which 
$1,000.00 has already been received. US $8,687.60 is due on 
or before July L 2011. US $111,407.40 is due on or before 
October 30, 20 II. 

~ 
(c) The balance of US $121.095.00 with the interest at the rate of 

4.9% per annum shall be paid as follows: 

(i) US $792.50 per month for 240 months beginning 
on November 30, 2011 until payment in full. 

(d) All amounts payable hereunder shall be made and sent by 
check or money order to: 
Eco-Futures 
3471 Via Lido Suite# 200 
Newport Beach, CA 92663 

Property tax arrears are to be for the account of the Vendor 
and all property taxes accrued after the date of this 
agreement shall be for the account of the Purchaser. 

Property is sold free and clear of all liens and 
encumbrances, but otherwise subject to Restrictive 
Covenants in Attachment. 

The Vendor's root of title shall commence with a Transfer 
Certificate of Title in the name of Sittce River Wildlife 
Reserve dated 25111 day of April, 2003 in the Land Titles 
Register Volume 43 Folio 38 and Volume 43 Folio 39. 

The Purchaser may enter into possession of the property on 
the date hereof 

Upon payment of the purchase price in full or on such other 
day and date as the parties may agree, whereupon the 
Vendor will convey and transfer title to the property to the 
Purchaser or his nominee at the cost and expense of the 
Purchaser. 
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eco...IJfutures 
DEVELOPMENT 

I2. COST & EXPENSES: The Purchaser shall he liable for the following: 

I3. SPECIAL 
CONDITION: 

I4. GOVERNING LAW: 

I5. CONDITION 
PRECEDENT: 

a) Stamp duty and General Sales Tax (GST) as may be charged 
by the Government; 
Registration fee ofUS$125.00; 

b) Legal Fees. 

The property is sold subject to the Restrictive Covenants 
(Attachment I). The Purchaser. as member of Sittee River 
Wildlife Reserve. hereby agrees to the aforesaid Restrictive 
Covenants and by-laws of the Reserve. and agrees to contribute 
its proportionate share of any recurrent account deficit the 
Reserve may have from time to time. 

• If at any time upon viewing the property in July 20 II the 
Purchaser becomes dissatisfied with the lot, all monies paid 
toward lot will be refunded. 

This Agreement is governed by the Laws of Belize and the 
Courts of Belize shall have exclusive jurisdiction. 

Purchaser shall have the option to perform a physical site 
inspection of the Property within 31 days of execution of this 
Agreement. Following physical inspection of the Property, in the 
event Purchaser does not wish to proceed with the completion of 
the purchase, Purchaser may elect to rescind this Agreement by 
providing written notice to Vendor and Developer prior to the 
Purchaser leaving Sanctuary Belize. Following adequate notice 
to rescind. this Agreement shall be rescinded and all deposit 
monies returned to Purchaser. 

J47'1 \f~ ~Jci.f. Sutt€ #2C'!O 
Newport Beacrt Cal:lorrna 926&3 

Phone- r949! G7~·4~7CJ t:a:f tS49: 673~4~~75 
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ecot#Jtutures 
DEVElOPMENT 

DATED: Friday, Jtu1e 24, 2011 

SIGNED by the duly authorized 

representative of the Developer 

in the presence of: 

Witness 

SIGNED by the PURCHASER 

in the presence of: 

(l 

Witness 

) 
) 
) 
) 
) 

This Memorandum of Sale was prepared on behalf of one of the parties concerned therein. 

PAGE 01/03 

-·------ ---·--------· ----- -------------. 
~7~ '/u'l LiVJ 'S~.Ae ~2i':C: 

~i<!V.';>:Il1 <l'la::l'. C~lhomia ;2-0E) 
Pf'J:.·n{l " ~94~~ ~;:?,.427? eM ~~-49'· 6.73·427!5· 
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In general, from 2009 to 2015, the loans and related revenue were recorded on Sittee River 
Wildlife Reserve's books as follows: 

On Sittee River Wildlife Reserve's Books 

• Loan Origination 

Dr. Accounts Receivable Trade 
Cr. Deferred Revenue 

• Payment Collection and Sales Recognition 

Dr. Undeposited- GPA Principal 
Cr. Accounts Receivable Trade 

Dr. Deferred Revenue 
Cr. Sale of Lots- Principal Collected on Lots 

Dr. Undeposited GPA Interest 
Cr. Sale of Lots: Interest Earned Lot Sale 

• When Actual Payments Deposited into Sittee River Wildlife Reserve's Bank Accounts 

Dr. Bank Accounts 
Cr. Undeposited- GPA Principal 
Cr. Undeposited GPA Interest 

In 2016, the loan balances were transferred from Sittee River Wildlife Reserve's books to the 
Eco Futures Belize Limited's books. Therefore, Sittee River Wildlife Reserve's books no 
longer have loan related receivables and all the loan receivables are now on Eco Futures Belize 
Limited's books. 

• Existing Loan Portfolio (approximately $172 million in BZD or $86 million in USD) 
Transferred out of Sittee River Wildlife Reserve's Books and into Eco Futures Belize 
Limited's Books in 2016 

On Sittee River Wildlife Reserve's Books 

Dr. Cash 
Cr. Accounts Receivable Trade 

Dr. Deferred Revenue 
Cr. Cash 

Case 1:18-cv-03309-PJM   Document 219-21   Filed 02/22/19   Page 2 of 3



On Eco Futures Belize Limited's Books 

Dr. Loan Receivable 
Cr. Deferred Revenue 

(For the balance collected and recorded under Sittee River Wildlife Reserve's Books) 

Dr. Deferred Revenue 
Cr. Loan Receivable 

The sale contracts after 2015 are segregated into two parts, land and development contracts. 
The recording for land contracts is still kept in the Receivership Entities' accounting in Belize, 
under Eco Futures Belize Limited's books. But the development contracts are recorded as 
receivables on the Eco Future Development's books in the United States. The loan activities 
from 2016 to 2018, including the remaining loan balances for prior sales contracts sold, the 
loans for land contracts originated after 2015, and the related revenue recognition were 
recorded onEco Futures Belize Limited's Books as shown below. 

OnEco Futures Belize Limited's Books 

• Land Loan Origination 

Dr. Loan Receivable 
Cr. Deferred Revenue 

• Payment Collection and Sales Recognition 

Dr. Cash 
Cr. Loan Receivable 
Cr. Lot Sales Revenue: Interest Income Loan 

Dr. Deferred Revenue 
Cr. Lot Sales Revenue: Principal Collected on Lots 

• For Payments Received by Eco Futures Belize Limited 

Dr. Bank Accounts 
Cr. Cash 
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